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WILL CONSIDER TAXATION 
TO MEET IN NEW YORK DEC. 4 


Presidents of All Life Insurance Com- 
panies Invited to Attend This Im- 
portant Conference 


The Association of Life Insurance 
Presidents has issued an invitation to 
all life insurance presidents in the 
United States and Canada to meet in 
New York Dec. 4-5 to consider the 
whole subject of taxation of life insur- 
ance. A 

The call is as follows: 

Life insurance taxation for years has stood in 
the front rank of the problems confronting life 
insurance companies and_ their policyholders. 
Time and again the executive officers of compa- 
nies in addresses or annual statements have 
called attention to the burden placed on the 
shoulders of the policyholders through special 
taxes. But these earnest protests have not been 
heeded b legislators. inally, however, so 
patent did the inequality and injustice of the 
present life insurance taxes imposed by most of 
the states become, that last year the National 
Ccnvention of Insurance Commissioners at 
Richmond, Va., appointed a committee to in- 
vestigate the subject. That committee, after an 
exhaustive survey of the situation, reported to 
the National Convention of Insurance Commis- 
sioners at Detroit, Mich., on August 24 of this 
year, strongly recommending a readjustment of 
the present unequal and unjust taxation imposed 
on life insurance companies. era 

Commissioners’ Recom 


After proposing certain definite remedies 
which, if carried out, would cause substantial re- 
ductions in taxes in all the states, the report, 
which was adopted, stated: 

“It devolves upon those, therefore, who un- 
derstand the subject to assume responsibility for 
recasting the taxing laws along the lines sug- 
gested in this report. The members of this asso- 
ciation may do much to this end, but upon the 
insurance companies and their policyholders de- 
volves the great burden of responsibility for 
procuring these desirable changes. It is the duty 
of the managers representing their policyholders 
to protect in this legitimate manner their prop- 
erty from depletion = unjust taxation.” 

Thus the insurance commissioners plainly place 
the responsibility for the initiative in this matter 
or the managers of the life insurance companies. 
The subject of obtaining a reduction of taxes is 
one in which all the companies, irrespective of 
geographical location or size, are vitally inter- 
ested. It is agreed on all sides that now, if 
ever, is the time to seek a lightening of the 


burden. 
Will Meet Dec. 4-5 


To obtain a general discussion of the best 
ways and means of securing modification of life 
insurance taxes, with the object of a possible 
concert of action to get this much-needed relief, 
the Association of Life Insurance Presidents 
has arranged for a taxation conference of the 
executive officers of all the life insurance compa- 
nies of the United States and Canada, to be held 





im connection with its annual meeting at No. 1 
Madison avenue, New York, on Friday and 


Saturday, Dec. 4 and 5. The commissioners of 
insurance, who have begun such splendid work 
along these lines, also will be asked to take 
Part in the conference. 

Formal papers on the subject of taxation are 
being prepared by Prof. Zartman of Yale Uni- 
versity, and others, and these will be made the 

Sis of discussion by life insurance men from 
every part of the country. It is hoped in this 
discussion to bring out the experience of the 
ifferent_ companies in various parts of the 
United States and Canada as a guide for what- 
ever action may be proposed. 

Seek Policyholders Aid 


‘The keynote of the conference undoubtedly 
will be the suggestion of the insurance com- 
missioners that any successful movement for 
reducing taxes must be backed by the policy- 
holders. They are the ones who, in the final 
analysis, pay the tax. These policyholders, 
totaling millions of representative citizens, are a 
Power in their respective communities—a power 
that has never been invoked by the legal reserve 
companies. The policyholders play a prominent 
Part in the selection of the legislators who im- 
Pose the tax. If the policyholders become con- 
rinced that they are being discriminated against 
y their legislators in the matter of insurance 
taxes, they will take steps to have the injustice 
removed. The taxation conference, therefore, 
orm of a convention of 
the company managers acting as 


will really take the f 
Policyholders, 
the delegates. 
et is sincerely hoped that every life insurance 
t 


ompany in the United States and Canada will 
% represented at this conference. 
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The Western Branch 4itna Insurance Company 
is now located at 159 LaSalle Street, Chicago, 
7th floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








THomas E. GALLAGHER, General Agent 
Louis O. Koutz, Assistant General Agent 
Jas. S. Gapspgn, Gen. Agent, Marine Dept. 








*‘CLOSELY FOLLOWING THE SAN FRANCISCO DISASTER, 
“THE RECENT CHELSEA CONFLAGRATION IN WHICH 
‘‘PROPERTY OF THE VALUE OF NEARLY $12,000,000 WAS 
**DESTROYED AND AN AGGREGATE LOSS APPROXIMATING 
**$8,790,000 ENTAILED UPON FIRE INSURANCE COM- 
‘PANIES, SERVES TO EMPHASIZE THE IMPORTANCE AND 
‘“‘NECESSITY FOR THE ‘ACCUMULATION AND MAINTEN- 
“ANCE BY THE LATTER OF SURPLUSES SUFFICIENT TO 
‘ENABLE THEM, WHILE MAINTAINING THEIR OWN SOL- 
‘“"VENGY, TO FULLY PROTECT THEIR POLICY-HOLDERS NOT 
‘‘ONLY FROM THE ORDINARY FIRE LOSSES WHICH MAY 
‘*REASONABLY BE ANTICIPATED, BUT ALSO FROM SUCH AS 
**MAY BE DUE TO THE UNFORESEEN BUT EVER-PRESENT 
**CONFLAGRATION HAZARD AS WELL. .—Fyom The Annual Re- 
port of the Insurance Commissioner (Hon. Geo. H. Adams) of State of New 
Hampshire, September, 1908. 

















THE CONTINENTAL SELLS THE MOST 
SECURE FIRE INSURANCE OBTAIN- 
ABLE. ITS NET SURPLUS ($8,881,- 
992.26) EXCLUSIVELY PROTECTING 
AMERICAN POLICY HOLDERS ISLARGER 
THAN THAT OF ANY OTHER COMPANY. 











THE CONTINENTAL FIRE INSURANCE COMPANY 


CONTINENTAL BUILDING WESTERN DEPARTMENT 
46 CEDAR STREET 280 LASALLE STREET 
New YORK CHICAGO, ILL. 














D, W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B, KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $3,421 ,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 


THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets < ‘e CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 
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RIDERS THAT CAN BE USED 


_—— 


TAKE ACTION IN MINNESOTA 


Commissioner Hartigan Presents Forms 
and Clauses That Will Be Allowed 
in That State 


The Minnesota department has given 
official notice to fire companies as to 
riders that are allowed under the law. 

The opinion of the attorney-general 
is as follows, it being addressed to 
Commissioner Hartigan: 


In your favor of recent date you submit cer- 
tain proposed riders to insurance policies for the 
consideration of this office, and you ask in 
effect, whether the same may be lawfully at 
tached in this state to the statutory fire imsur- 
ance policy. 

Replying thereto, I beg to call your attention 
to Section 1640, R. L. 1905, as amended, which 
so far as here material, provides that: 

“No fire company shall issue on property in 
this state any policy other than the standard 
form herein set forth * * and no con- 
ditions, stipulations or terms other than therein 
provided for * * * shall be valid if in- 
serted in any such policy, except as follows:” 

Then follows a statement in six subheads 
setting forth the “conditions, stipulations and 
terms’ whereby the form of the standard policy 
may be varied. 

On consultation, this office is of the opinion, 
taking into consideration the reasoning of our 
court in Wild Rice Lumber Company vs. Royal 
Insurance Company of Liverpool, 99 Minn. 190, 
that unless the subject matter of a proposed 
rider is specifically mentioned in the statute, as 
one that may be attached to an insurance policy, 
or comes within the purview of the exceptions 
mentioned in the six subheads of said Section 
1640, as amended, such rider may not lawfully 
be attached to a fire insurance policy in this 
state. This being the general rule, you may 
determine each individual case, or when you 
deem necessary, submit the same to this office. 

Further than that, permit me to call your 
attention to Section 1641, R. L. 1905, which 
provides in effect, that every company which 
shall issue a policy in violation of said Section 
1640, shall be guilty of a gross misdemeanor. 


Instructions from the Department 


Commenting on this, Commissioner 
Hartigan says: 


In compliance with this opinion forms have 
been prepared for the riders that may be used 
in this state and the authorized forms are given 
herewith. No other riders nor other forms of 
these riders may be used. 

Sec. 1641, R. L. 1905, provides that: “Every 
company and every agent who shall wilfully 
make, issue or deliver a policy in violation of 
Sec. 1640 (this section prescribes the form of the 
standard policy) shall be guilty of a gross mis- 
demeanor.” 

Among the prohibited riders are the watch- 
man clause, the clear space clause, the iron 
safe clause, three-fourths value clause, and, in 
fact, any and all clauses or riders not con- 
tained herein. You will consequently recall from 
your agents any and all riders not conforming 
strictly with the forms given below. 

In order that a reasonable time may be given 
the companies in which to provide riders in 
compliance with the law, this ruling shall be 
effective Jan. 1, 1909. Any company or agent 
issuing a policy prohibited riders attached, or 
with riders not conforming to the approved 
forms, will be subject to the provisions of 
Section 1641, R. L. 1905, above quoted. 

he essential part of the rider embodying 
the permit or other matter must be printed in 
type not smaller than long primer. 

Applications may not be attachced to or made 
a part of the policy except in so far as the 
contain a description of “the property (consol. 
All applications that are attached to the policy 
must be approved by this department. 


Clauses That Are Prohibited 


Other clauses prohibited are the con- 
sequential damage clause, electric ex- 
emption clause, railroad waiver clause, 
average clause, acetylene gas permit, 
work and material clause, rent insur- 
ance under present forms, use and oc- 
cupancy under present forms, and a 
few others. 

Commissioner Hartigan presents the 
Minnesota standard riders that can be 


(CONTINUED ON PAGE 15) 
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INDIANA WILL BE IN LINE 


———e 


ORGANIZE TO PREVENT FIRES 





Hoosier Field Men Visit Ohio Associa- 
tion to Learn Methods—Big 
Blue Goose Meeting 





Columbus, Ohio, Nov. 4—(Special)— 
Seven special and state agents of insur- 
ance companies doing business in In- 
diana, a committee representing the fire 
underwriters of that state, attended the 
meeting of the Ohio State Fire Preven- 
tion Association at the Hotel Hartman 
in Columbus Tuesday night. It is in- 
tended to organize a similar association 
among the Hoosier underwriters and 
the committee came to Ohio to see how 
the work is done. : 

The Indiana men present were Louis 
H. Wolff of the Aetna, David P. Barrett 
of the Niagara, John Fitzgerlad of the 
Queen, J. W. Coleman of the Ohio 
Farmers, I. H. Odell of the Connecticut 
Fire, Frank Fassold of the Milwaukee 
Fire and Gus M. Wise of the Agricul- 
tural. 

Aside from the routine business of the 
association its workings were thor- 
oughly explained to the visitors, who 
speak confidently of an early and ef- 
fective organization in Indiana, follow- 
ing the lead of Iowa, where a success- 
ful society, based on the Ohio model, 
has just been formed with sixty-seven 
members. 

Eight Goslings Learn to Swim 

Following the meeting of the fire pre- 
vention association, there was a largely 
attended and successful meeting of the 
Ohio pond of the Blue Goose in the 
Egyptian room of the American Insur- 
ance Union temple. Eight goslings 
were conscientiously and completely 
ducked and came out of the ordeal ac- 
ceptable ganders. They were: Alois 
Kessler, special agent of the Germania, 
Mansfield; E. W. Raynolds, special 
agent North America, Mansfield; Wil- 
liam Mank, special agent Ohio Retail 
Druggists Mutual Fire, Cincinnati; A. 
W. Fleming, special agent National of 
Hartford, Columbus; Robert Wechsel- 
berg, special agent Milwaukee Me- 
chanics, Cincinnati; R. D. Cooke, spe- 
cial agent Germania, Marietta; J. 
Innis, special agent German American, 
Columbus; James H. McCormick, spe- 
cial agent Scotish Union & National, 
Cleveland. 

Both meetings were very largely at- 
tended. At the Blue Goose session 
fully sixty were present besides the can- 
didates, and the attendance at the fire 
prevention association was nearly 100. 





Report on Handley 

Handley, W. Va., has been rated. 
This is a sixth-class town with no wa- 
terworks and no fire department. Wa- 
ter supply is from private wells and 
cisterns. The C. & O. railroad has laid 
a 6-inch main along Railroad street for 
the protection of its own property. One 
2-inch hydrant has been placed near the 
depot buildings and 500 feet of hose 
provided which might be of some use 
in case of fire. The town has no agree- 
ment with the railroad company for the 
use of the apparatus. Buildings are of 
ordinary frame construction and in fair- 
ly good condition with exception of No. 
14 Railroad street, which is dirty inside 
and rather poorly kept. The frame 
row is not solid, but broken by spaces 
from 35 to 45 feet and would not be 
subject to fire except under the most 
favorable conditions. Streets of fair 
width, graded but not paved. 





It is reported in the east that the Federal 
Union Surety of Indianapolis will shortly with- 
draw from New York state. 

The Commercial Fire of Little Rock, Ark., 
has been placed in the hands of a receiver. It 
did a surplus business in a number of states. 

Out of a total of over 22,000 employes of the 
International Harvester Company, 17,800 have 
availed themselves of the company’s insurance 
plan, adopted Sept. 1. Each employe pays 2 
percent oF his wages into the insurance fund, 
which entitles him to a disability benefit and old 
age pension and life insurance for the benefit of 
his dependents. The company also contributes 
to the fund. 





E. W. JEWELL IS PROMOTED 





Will Become Assistant Manager of the 
Western Department of the 
Atlas, Jan. 1 





E. W. Jewell of Chicago, special 
agent of the Atlas of England in IIli- 
nois and Michigan, has been appointed 
assistant manager of the western de- 
partment and will assume his position 
Jan. 1, at which time George E. Haas, 
as already announced, will become 
western manager. 

Mr. Jewell is another of the younger 
men who have been recently called to 
fill important positions. He is 36 years 
of age and has made an excellent 
record both in the office and field. 
Mr. Jewell entered the insurance busi- 
ness in Chicago in 1893, when he be- 
came connected with the Fidelity & 
Casualty general agency. Later he 
went with the general office of the 
Prussian National and then to Good- 
win, Hall & Henshaw’s local agency. 
Afterwards he was appointed Cook 
county special for the Western and 
British America, and then went to 
Indiana to take that field for the two 
companies. Something over a year ago 
he went with the Atlas and assumed 
his present position. 

Messrs. Haas and Jewell will make a 
splendid team. Both are young men, 
but have had a well rounded experience. 





Duncan Slated for President 

It is reported upon excellent author- 
ity that Alfred E. Duncan, special agent 
of the Phoenix of Hartford for the Mid- 
dle Department, is to succeed James W. 
McAllister as president of the Franklin 
Fire of Philadelphia. Mr. McAllister 
has been quite ill for some time, and it 
has been expected that he would retire 
from business life. Mr. Duncan began 
his insurance career as a local agent in 
the west. Subsequently he was appoint- 
ed special agent of the Continental and 
later assumed a similar position with 
the Philadelphia Underwriters, acting 
in the capacity of assistant to W. A. 
Holman. This position he resigned to 
become special agent for the Phoenix 
of Hartford, having charge of the entire 
Middle Department territory. He was 
president of the Middle Department As- 
sociation for the year 1907. 





Will Get Another Underwriter 

Riddell Miles, who has been superin- 
tendent of agents of the Ohio German, 
is no longer in its service. 
went to the Ohio German from the John 
E. Hendry general agency of Chicago. 
The company will secure another un- 
derwriter. 





No Successor Appointed 


Superintendent F. W. Potter of the 
Illinois insurance department has not 
selected a successor to J. J. Brinker- 
hoff, who resigned as deputy and 
actuary to go with the Association of 
Life Insurance Presidents as actuary. 
It will be a difficult place to fill, 
Major Brinkerhoff has been with the 
department so long and is so well ac- 
quainted with its details that time will 
be required to develop another such 


an. 

The Illinois department is now an 
important one, and through all the 
exigencies of politics, Major Brinker- 
hoff has continued. 


MISCELLANEOUS NOTES 


C. J. Stovel of San Francisco is organizing a 
$200,000 Canadian fire company. 

The receiver of the Commercial Fire of Little 
Rock, Ark., finds the cash assets to be $23.50. 

Marsh & McLennan of Chicago, who lost the 
Northern Pacific Railroad line a year ago, have 
gotten it back. 

R. Graham Rudd, for six or seven years in the 
Ohio insurance department, has taken a responsi- 
ble position with the Bierce & Sage general 
agency at Detroit. 

The National Fire Protection Association has 
— as an active member the Conservation 

-ague of America and has appropriated $500 to 
bring before the people the benefits of the asso- 
ciation’s suggestions for the reduction of the 
fire waste. 
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The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 
Capital $200,000.00 Surplus to Policyholders $260,192.74 Gross Assets $761,012.56 


M. DonnELLy, Pres. F. D. Prentice, Sec’y and Treas. 
AGENTS WANTED IN ALL DESIRABLE LOCATIONS 





HASKELL, MILLER & CO. 


159 LaSalle Street, Chicago. Cook County Agents 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617.31 


Western Department, Erie, Pa. Establishedin 1864 
J. F. Downie, Gen’l Agt., W. N. Jonnson and B. L. West, Ass’t Gen’l Agts. 











Mr. Miles | 


CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


New Fork Odeo, 45 William St. 


3. M. DE P,G I 
Ohio, Indiana, Kentucky, _ ont ay _- 
West Virginia at Cincinnati. 


Northwestern Departmert: 
205 La Salle Street, - CHICAGO 
WILLIAM S. WARREN, Resident Secy. 
Geo. H. Moore, John V. Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


ABBSED 6.000. 00000 coccccccccscoce see --» $2,146,618.i12 
Liabilities, except Capital .............. . = 440,931.94 
Policyholders’ Surplus .......---......705,686.18 


F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 

















OHIO FARMERS INSURANCE COMPANY 
cae LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 
STATEMENT JANUARY 1, 1908 


Reserve for Reinsurance............ +++ $1,482,742.53 
Reserve for Losses.........2-+....2+ 0000 25,201.00 
Reserve for Contingencies...........--. 00,00 
Be GE INR coc cacccsncsecccecesoes 600,476.83 

DONE BABB cs sccnneses cscs $2,183,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 


Losses Paid More Than $33,000,000.00 
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BRING SUITS IN ARKANSAS 





Number of Companies Are Charged 
with Violating the Antitrust Law— 
Commission Fight 





Considerable surprise was manifested 
when it became known that suits under 
the antitrust law had been begun in 
Arkansas against a number of com- 
panies that reentered the state after the 
drastic antitrust law of some years ago 
was considerably modified. The pres- 
ent suits are brought under the exist- 
ing law. 

The companies sued are: National 
Fire of Hartford, Hartford Fire, Amer- 
ican Central, Orient, Fire Association, 
Pennsylvania Fire, Spring Garden, Ger- 
man-American, Citizens of St. Louis, 
Pelican, Girard, North America, Cale- 
donian, Fireman’s Fund, German Alli- 
ance, Queen and Royal. 

The proceedings are the outgrowth 
of a fight among general agencies that 
have companies in Arkansas, chiefly 
W. P. Nelson & Co. of Memphis, 
Adams & Boyle and L. B. Leigh & Co. 
of Little Rock, Trezevant & Cochran 
of Dallas and Myers & Co. of Memphis. 

The Nelson agency charges the 
others with combining to enforce sep- 
aration because it pays higher commis- 
sions than they do. The Nelson office 
declares the other general agents re- 
cently met at Dallas and agreed on a 
separation plan. It seems the first ef- 
fort was made at Hot Springs, Ark.. 
where the Nelson office claims its 
agents were notified to resign the Nel- 
son companies or the others would 
take up their supplies. The law pro- 
vides a fine of from $200 to $5,000 a 
day and the bill charges seven days’ 
violation. 

It is said the Hot Springs agents 
offered to put the Nelson companies 
on a 15 percent basis, but this was re- 
fused. 





Report on Northwestern F. & M. 


The Minnesota department made an 
examination of the Northwestern F. & 
M. as of July 1. Its premium income 
for six months was $682,997, total in- 
come $706,554, losses $317,023, total 
disbursements $560,213, assets $872,607, 
reinsurance reserve and hail reserve 
$557,768, total liabilities $599,193, capi- 
tal impairment $26,586, policyholders 
surplus $273,414, agency balances May 
1-July 1 $191,664, agency balance on 
business written prior to May 1, $35,- 
603. The examiners say: 

We have charged as a liability special re- 
serve for hail losses, $202,900.14. In doing 
this we have followed the method used by the 
company, which is as follows: from the entire 
piemium receipts from hail business less the 
commissions paid thereon, we have deducted the 
amount of loss paid to July 31, 1908, and car- 
ried the balance as a special reserve to provide 
for future losses. We find that upon checking 
this account on Oct. 1, that this reserve was 
sufficient to meet all adjusted and reported 
losses up to that date and still leave an amount 


in excess of the impairment of capital as shown 
by this report. 





Canfield Makes Change 


D. W. Canfield, who has been the 
chief inspector of the West Virginia 
Inspection Bureau, has taken the posi- 
tion of assistant manager of the Col- 
orado Bureau, with headquarters in 
Denver, and expects to begin his new 
work by Nov. 15. 

G. H. Parker, formerly in the elec- 
trical engineering business, and later 
connected with the Chicago Board of 
Underwriters, the Western Union, Okla- 
homa Inspection Bureau, the Ohio In- 
spection Bureau, and lately assistant 
chief of the West Virginia Bureau, 
takes Mr. Canfield’s place, with head- 


alan in Charleston-Kanawha, W. 
a. 





Insurance Commissioner Bell of Kentucky 
has notified the companies that the department 
will rigidly enforce the law providing that any 
cempany publishing its assets shall in the same 
connection and with equal conspicuousness pub- 
lish its liabilities. The Citizens Life of Louis- 
ville has been advertising its assets without 
mentioning the liabilities, and was notified that 
its license would be revoked unless the practice 
was promptly stopped. 
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Company 


UNITED STATES BRANCH 
54 Pine Street, New York 
J. J. Guile A. M. Thorburn 











~ HN. KELSEY, Manager 
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MANAGER SECRETARY 





WESTERN. DEPARTMENT 
171 LA SALLE S8T., CHICACO 


©F London 
198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 


Sansome é Sacramento Sts., San Francisco 





in the World 


PACIFIC COAST DEPARTMENT 


C. A. Henry € Co, General Agents 








P. T. KELSEY, Ase’t Manager 

















AS VIEWED FROM CHICAGO 








BOSTON REENTERS FIRE BUSINESS 


The Boston Insurance Company 
which retired from the fire insurance 
field some eight years ago, has decided 
to take up the line again. A. D. Baker 
& Co., of Lansing, Mich., become west- 
ern managers of the Boston and will 
plant the company in the western terri- 
tory at once. 

The Boston has been doing an exten- 
sive automobile business in the west 
with the A. D. Baker office as western 
managers, so the company is entered in 
most of the states. 

The Boston evidently looks upon the 
present as an opportune time to get 
into the field again. Many observers 
believe that the heavy losses and high 
expense ratios of some of the compa- 
nies will either force their reinsurance 
or a radical contraction in their terri- 
tory. : 

The Baker office has been conspicu- 
ously successful. First it had only the 
Michigan Millers. It then organized 
the Michigan Commercial, one of the 
most aggressive of the newer compa- 
nies. The Old Colony appointed A. D. 
Baker & Co. as western managers. It 
also secured the Boston in the west for 
automobile business. 

Mr. Baker is one of the shrewdest 
underwriters in the business. He has 
a fine lot of men about him and has 
built up a splendid plant. 

John D. Cory & Co. get the Boston 
for fire lines at Chicago. It will have 
no trouble to get a good class of busi- 
ness with its representation and finan- 
cial standing. It has over $5,000,000 in 
assets and $2,500,000 in net surplus. 

With three companies in their con- 
trol, which gives added capacity and 
power to the office, A. D. Baker & Co. 
will be able to throw their weight 
more strongly than ever in favor of cor- 
rect underwriting practices. 

7 « * 
GETS THE LUMBER UNDERWRITERS 

L. S. MacEnaney of Chicago has 
been appointed western representative 
of the Lumber Underwriters of New 
York, a Lloyds that writes lumber and 
woodworkers. Mr. MacEnaney will 
treat with local agents who have lines 
to place. 

* * 

GETTING GOOD AGENCY PLANT 

C. S. Timberlake, superintendent of 
agents of the Federal of New Jersey, 
which writes automobile insurance, 
tourists floaters, merchandise in transit, 
and the like, is building up a fine agency 
plant in the west. Chubb & Son, 5 S. 
William street, New York, are man- 
agers of the company. Local agents 








see the value of having such a com- 
pany in their offices owing to the great 
number of automobiles and the de- 
mand for floaters for tourists, drum- 
mers and those shipping merchandise. 

Mr. Timberlake was formerly special 
agent of the Providence Washington in 
the northwest. 

* * - 
NOT TO BE AGGRESSIVE 

Owing to the fact that the Camden 
Fire was planting some agencies re- 
cently at different points in the west, 
the report got abroad that it contem- 
plated appointing a western general 
agent. Vice-President Patterson says 
the company has no intention of mak- 
ing such a move. 

* . * 
BAD SPRINELER PROVISION 


An objectionable provision in connec- 
tion with sprinklered risks has made its 
appearance, reading as follows: 

Privilege granted to reinstall any part of 
sprinkler equipment, to bring same up to stand- 
ard, without prejudice to this insurance, 

This clause is not being accepted, as 
it nullifies the standard automatic 
sprinkler clause, which is as follows: 


The premises hereby insured being equipped 
with automatic sprinklers, this policy is issued 
at a reduced rate of premium, and in considera- 
tion of such reduced rate, it is hereby made a 
consideration of this policy that the assured 
stall use due diligence that said sprinkler equip- 
ment shall continue to be maintained in good 
working order during the full term of this in- 
surance, 


* * * 
TO ENLARGE THE LABORATORIES 
The Underwriters’ Laboratories, of 
Chicago, have leased for 96 years a plot 
of ground 166% by 100 feet in Ohio 
street, near St. Clair and adjoining the 
present laboratories. The annual rental 
is $1,796, and the laboratories promise 
to erect within five years an addition to 
the present building, to cost not less 
than $25,000. 
ok a * 
LOSSES REDUCED BY RECENT RAINS 
To none were the copious rains of 
the past week more welcome than the 
fire underwriters and the loss record 
has been materially lessened in conse- 
quence. That the year has been a bad 
one is patent to everyone, but some of 
the companies are now hopeful of clos- 
ing the year with an even score. More 
than that, is not anticipated by the com- 
panies in general. 
+ * + 
PIGURE ON WRITING HOTEL 
As the new Hotel La Salle, at the 
northwest corner of La Salle and Mad- 
ison streets, Chicago, rears its steel 
beams skyward, the underwriters are 
beginning to figure on the call, soon to 
come, for protection, and additional lia- 
bility in the congested district will 
shortly be in evidence. Some of the 





larger and more nervy companies will 
doubtless take on the extra line with- 
out a tremor, while some there may be 
that will lop off a little here and there 
in the immediate vicinity, in order to 
assume the hotel line without increas- 
ing the gross liability in the conflagra- 
tion district. 
+ + * 
COUNTRY STORE LOSSES 
Special agents in some of the states 
see the growing loss ratio of country 
stores in small burgs through which in- 
terurban lines pass. The tendency 
seems to be for people to go to the 
larger places to trade owing to the rea- 
sonable and quick transportation. This 
is causing the merchants in the hamlets 
to lose out. 
. + * 
NEW HAZARD IN GARAGES 
Companies writing automobile gar- 
ages, or buildings in which automobiles 
are housed, have been confronted with 
an additional hazard as indicated by 
permits being reported to keep coal or 
wood stoves in such buildings. The ex- 
treme hazard of this class of business 
has been fully demonstrated, in conse- 
quence of which companies are very 
much averse to granting any permit 
such as the above, which would add 
very materially to the existing hazard. 
* * * 
AUTOMOBILE CLAIMS 
Companies writing automobile busi- 
ness have found that the claims for col- 
lision damages have been numerous 
and heavy. This has caused an increase 
in rate for collision indemnity and se- 
verer restrictions in the form. Auto- 
mobile underwriters find that there are 
quite a number of claims for theft, indi- 
cating that in some cities there are 
bands of men devoting their time to 
stealing either machines or other parts. 
From some cities a number of claims 
have been received for tires stolen from 
automobiles. 
* * * 
HIGH PRESSURE PLANS COMPLETED 
Underwriters are gratified to learn 
that plans for a high pressure water 
system, to cost about $2,500,000, have 
been completed for Chicago, to take in 
the district bounded by Chicago avenue, 
Halsted and Twelfth streets. Commis- 
sioner of Public Works Hanberg hopes 
to have the work started on the system 
within the next twelve months. An- 
nouncement of the plans was made fol- 
lowing the return of Fire Marshal Ho- 
ran, Thomas T. Johnston of the city 
engineer’s bureau and Mac- 
Chesney, representing the downtown 
business interests, from New York, 
where they saw a public demonstration 
of the high pressure system there. A 
few minor changes in the plans for Chi- 
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cago are necessary to incorporate ideas 
secured in New York. Engineer John- 
ston states that the invention of the 
turbine engines and the manufacture of 
enormous electric motors has made 
high pressure less difficult. He adds 
that for pumps and motors to give a 
high pressure system in the area above 
mentioned it will cost about $500,000, 
and about $2,000,000 for new water 
mains. A high pressure system would 
materially reduce insurance rates in the 
loop district and give additional fire 
protection to the outlying districts. 
* 7 * 
SOME LOCAL EVENTS 

Rollins & Burdick have been appointed Cook 
county managers for the Delaware of Dover. 
They will also write for the Ls te in the 
West wherever it is not representec he com- 
pany is now working with a_new management. 

The Blue Ridge Fire of Georgia is entering 
Illinois, having appointed Klee, Rogers & Co. 
as Chicago agents. 

McCabe & Hengle get an independent line of 
the Boston for fire business. 

William F. Ziph, bookkeeper in the John E. 
Hendry local agency, was elected a representa- 
tive in the state legislature from the Sixth dis- 
trict. 

L Rm 
Norwich 


Prentiss, 
Union, 


Cook county special of the 


has resigned. 





Business of German Companies 


The following figures shows the 
amount of business written, being com- 
puted on the basis of amount at risk, 
by the leading German companies in 
the German Empire last year: 

Aachen & Munich Fire........... $2,415,086,000 
Magdeburger Fire .... 1,813, 121,250 
Gctha Fire 1, 577,754, 750 
Colonial Fire 1,418,833,000 
Fatherland Fire 1,367,311,500 
German Phoenix 1,136,046,000 
Leipziger Fire 1,110,319,250 
Gladbacher Fire 985,160,500 
Savarian Ins. 948,348,250 
Thuringia 929,719,250 
Schlesische 891,275,000 
DOU BOO ccceccecccccvecsesses 891,223,250 
COE on scceedseeeens 831,577,000 
Providence-Frankfort 818,421,750 
North German ....... 696,484,250 
Hamburg-Bremen 682,623,250 











E. L. Barkley, manager of the Arkansas In- 
spection & Fire Prevention office, says the report 
of his giving up his bureau is not true. 





OHIO AND WEST VIRGINIA 


GO ON A SOLE AGENCY BASIS 











Continental and Fidelity Take Impor- 
tant Action at Toledo—Two Of- 
fices Nonunionized 





General Agent A. G. Sanderson of 
the Continental, while at Toledo re- 
cently put both the Continental and 
Fidelity on a sole agency basis, and in 
the course of the proceedings non- 
unionized two agencies. The Conti- 
nental took up three agencies, giving 
Herbert T. Greer the sole representa- 
tion. Two agencies of the Fidelity 
were closed and the sole agency given 
to Ira A. Richardson. Owing to these 
changes the Commercial Union and 
Philadelphia Underwriters were re- 
signed. 





Braddock Goes to New York 


Louis J. Braddock, formerly in the 
Ohio and West Virginia field for the 
Sun of London, but who more recently 
was in charge of the Stafford-Goss 
agency at Cleveland, goes to the home 
office of the Continental as chief exam- 
iner for Ohio and West Virginia. 





New Agency Is About Ready 

It is expected that within the next 
week or ten days several well known 
Columbus casualty agents will incor- 
porate their proposed fire agency, the 
organization of which is about com- 
pleted. Several nonunion companies 
will be represented, and the business 
will be managed by a competent fire 
underwriter, whose identity has not 
been revealed. The new agency is the 
outgrowth of a feeling among the cas- 
ualty men that the fire underwriters are 
too active in the casualty and bonding 
business, and is intended as a measure 
of protection against further aggres- 





Boston Insurance Company 


BosTON. 


MASS. 





CAPITAL. 
SURPLUS. 
ASSETS. 


$1,000,000.00 
2.500,000.00 
5,000,000.00 


Fire And Automobile Insurance 





A. D. BAKER & Co., MANAGERS 
WeEsTERN DEPARTMENT 


LANSING, MICH. 








FIDELITY | “?"ssers° 
ree | $2,889,468. 


$727,763. 


SURPLUS TO POLICY HOLDERS 


$1,801,701. 


INSURANCE CO. 
46 CEDAR ST., N. Y. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 


San Francisco, C of Jersey City, N. J. 
nae ee INSURANCE CO. THE UNION MARINE INSURANCE CO., Led. 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 


Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen's floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR é WALL, General Agents, 2 € 4 Sherman St., Chicago, Ill. 


Agents wanted in desirable localities 





C. K. Hottoway, Prest. 


lalla 


O. P. Conaway, Secy. O. G. Parker, Treas, 
Policyholders 
Surplus, 


FIRE INSURANCE June 30, 1908, 
COMPANY $285,667.71 


FIRE AND TORNADO INSURANCE 
Applications for agency will receive prompt consideration 


Assets 
June 30, 1908, 
$497,306.59 


MAIN OFFICE: 171 La Salle St., 


MICHICAN OHIO KENTUCKY eee MINNESOTA 
ILLINOIS MISSOURI INDI 


BIE RCE & SAGE 


General Agts., Detroit, Mich. 


COMPANIES REPRESENTED SPECIAL AGENTS 
CONCORDIA FIRE INS. CO., Milwauk-e, Wis. F. M. SAGE and F. A. MARSHALL, Detroit. 
NORTH RIVER FIRE INS. CO., New York City J. T. KIRKWOOD, Garfield Building, Cleveland. 
GERMAN FIRE INSURANCE CO., Pittsburgh, Pa. GEO. B. SEDGWICK, 612 Pabst Bidg., Milwaukee 
JEFFERSON FIRE INS. CO., Philadelphia, Pa F. C. SAMMIS, N. Y. Life Bldg., Minneapolis. 
NASSAU FIRE INSURANCE CO., Brooklyn, N.y. ORAC. KINNISON, Ligonier, Indiana. 

DIXIE FIRE INSURANCE CO., Greensboro, N.c-  4- M- WEIR, Springfield, Ill. 

BEN FRANKLIN INSURANCE CO, Allegheny, Pa. P. B. HASKELL, 412 Lincoln Bank Bldg., Louis- 
QUEEN CITY INSURANCE CO., Siouz Falls, S. D. ville, Ky. 

@We write a general class of business and desire representation in Town, Village and City in 


the above States. We have the largest Non-Union A: in the United States, and any agent rep- 
resenting one or more of our companies is entitled to full capacity of our Office. 


Chicago, Ill. 








Surplus Lines 


Written on Acceptable Risks 
Assets ove 


H CIRE 


E. T. MARSHALL & CO., 


d for Eastern Territory 
54 Maiden Lane, 


by EDWARD CLUFF, 
N. Y. 


Represente 
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sion. Ample capital has been provided | will now make an effort to secure rep- 
and the campaign for business will be | resentation in about one hundred addi- MODERATE LINES ON STRICTLY 


aggressive. 


CINCINNATI GIVEN A SCARE 








Fire in Skyscraper from Ignition of 
Films Causes Casualties—Will 
Strengthen Building Code 





Cincinnati had a scare Friday of last 
week from which it will not soon re- 
cover. Fire broke out in the Neave 
building, the first skyscraper built in 
the city, about noon and hundreds were 
in danger. The fire was started by the 
ignition of a moving picture film on 
being held near an incandescent light, 
in the branch office of the Pittsburg 
Calcium & Film Company, on the fifth 
floor, where a supply of films was 
stored. The flames burst into the halls 
and immediately the building was filled 
with smoke. Over forty persons, prin- 
cipally girls, were injured by the flames 
and in the panic which ensued. The 
good work of the fire department pre- 
vented extensive damage, the loss being 
only about $5,000. 

The fire emphasized the necessity of 
a new building code. A new code has 
been in course of preparation for the 
last four months. Its rules, while not 
specifically mentioning the storage of 
films, would have included it. The 
storing of films will be specially men- 
tioned now, however, putting it in the 
same class as dry- cleaning establish- 
ments. The rule in regard to these re- 
quires that they be removed thirty feet 
from the nearest building, nor can thev 
occupy a building in which there are 
other tenants. 

Another necessity was forcibly im- 
pressed, that is, enclosed fireproof stair- 
ways and elevator shafts. The building 
was so filled with flame and smoke that 
it was impossible for the persons above 
the fire to get down. It has been sug- 
gested that a skylight, which could be 
removed by some simple device, be 
placed at the’ top of elevator shafts. In 
case of fire, this skylight would be re- 
moved, and, the shaft being enclosed, 
the smoke could be forced out, making 
it possible to use the elevator during a 
fire. 

A test was made by the fire marshal 
after the fire as to the inflammability 
of films and it was found that a film 
would burst into flame on _ being 
brought within four inches of an in- 
candescent light. This being the case, 


it is evident that underwriters have 
greatly underestimated this new and 
growing hazard. 

Atlas Will Branch Out 
The Atlas, which has always been 


rather conservative in the appointment 
of new agents in Ohio, having been 
content with about seventy in the state, 





tional towns. Special Agent J. M. Neu- 
burger states that he believes condi- 
tions are improving and that the com- 
pany will be able to increase the busi- 
ness largely in Ohio. 





Spending a Month in Ohio 

W. O. Chamberlin, state agent of the 
Commercial Union and Palatine in 
Minnesota, has been assigned to a 
month’s service in Ohio. Since P. B. 
Martin left the field, no one has been 
in the state for the company, as Man- 
ager Eddy has not appointed a succes- 
sor. It is likely Mr. Chamberlin will 
measure up some of the talent while he 
is in Ohio. 





SOME WEST VIRGINIA NEWS 





Wheeling’s Fire Alarm System Given 
an Overhauling—Agency Change 
at Parkersburg 





The fire alarm system at Wheeline, 
W. Va., has received a complete over- 
hauling and been put in splendid shape 
for the winter. In many places the 
insulation had fallen off and in cases 
the wires have been torn loose by elec- 
trical and telephone workmen and no 
effort made to replace them in a 
proper manner. An effort is being 
made by Chief Cline to have passed a 
more stringent ordinance relative to 
the removal of wires connected with 
the alarm system. 


At Parkersburg, W. Va., the Citizens 
Insurance Agency, owned and _ con- 
trolled by the Citizens Trust & Guar- 
anty Company, has purchased the busi- 
ness of A. G. Jackson & Co. With the 
exception of the German American, 
which goes to Joel A. Shrewsbury, the 
other companies have transferred. This 
gives the Citizens agency a large car- 
rying capacity. twenty-four companies 
being represented. 

Last week’s rain throughout West 
Virginia, though slight, was a Godsend 
to the communities threatened by forest 
fires, and assisted the farmers and resi- 
dents of the mountainous sections in 
holding in check and controlling the 


flames, thus saving hundreds of thou- 
sands of dollars’ worth of valuable 
property. 


In Fayette county, W. Va., a burn- 
ing log rolled down the hillside and set 
fire to the fan house of the Turkev 
Knob Coal & Coke Company. The 
building burned down and set fire to 
the mine, which was only extinguished 
after two days. The miners escaped. 

As a result of a disagreement with 
the adjuster, R. B. Oliker, who recently 





FIELD POSITION WANTED 


Fire insurance special agency posi- 
tion by an experienced field man 
and inspector. Am not afraid to 
work and will go where there is a 
vacancy. E--20 





Cc. Cc. YATES 


Licensed Surplus Line Broker 
PROCURES POLICIES IN 


Pacific Coast Fire Insurance Co. 


of Vancouver, B. C. 
165 LaSalle St. - Chicago, Ill. 





GENERAL AGENTS WANTED 


A fire insurance company with $200,000 capital and $50,000 
surplus, in successful operation two years, desires to establish 
general agencies for direct business in the principal northern 


and eastern states. 


Applicant must become a stockholder in 


the company to a reasonable amount and upon fair terms of 
payment and redemption at termination of contract. 


Address, with references, 


“HOME OFFICE,” care Western Underwriter 





SURPLUS INSURANCE AT TARIFF RATES 











Cc. W. GREENE, 159 LA SALLE STREET, CHICACO 


Manufacturers’ Appraisal Company 
WALTER W. POLLOCK, President and General Manager 
APPRAISEMENTS OF BUILDINGS, MECHANICAL EQUIPMENT 


PROPERTY OF EVERY DESCRIPTION 


CHICAGO—1632 Tribune Bldg. NEW YORK—50 Pine Street 
PHILADELPHIA—424 Walnut Street CLEVELAND—201 Caxton Bldg 


THe AMERICAN APPRAISAL Co. 


ATLANTA, Fourth National Bank Building. 








Bank Building 


BOSTON Building NEW Jone Wall's Shroot Bid, 

it xcuange Bidg 
CHICAGO, First National Bank Building. MILWAUKEE, pu LADELPHIA, Croser Building. 
CINCINNATI, First National Bank Building. U.S.A. ST. LOUIS, Friseo Building. 
CLEVELAND, Garfield Building. SAN FRANCISCO 


TORONTO, Bank of Hamilton Building. 
Disinterested Appraisals. 


W ET vatican PA PHR 


We will allow you more than any one else can 


Oo. ADAMS MEG. CO. PAPER MILL 
104 MICHIGAN ST. PHONE 675 MAIN. CHICAGO 


MANUAL OF INSPECTIONS 


y W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 


The Standard Authority on Physical Values. 











Fire Protection Engineers. Contractors. Agents. 

Raters. Builders. Solicitors. 

Special Agents. Students. Architects. 
Examiners. Inspectors. Engineers. 
Company Officers. Local Board Officials. Technical Schools, 
Brokers. Adjusters. Property Owners. 
Insurance Clerks. General Agents. 

And 


all others interested in Fire Hazards, Inspections and the Safe-guarding of 
Property. 


PUBLISHED BY 


THE INSURANCE FIELD, - P. 0. Box 617, Louisville, E~ 


$2.90-SPECIAL 30 DAYS ONLY 


CASH WITH ORDER. 
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mediate. 


BROOME 


JAMES NICHOLS, President 
B. R. STILLMAN, Secretary 




















MFC. CO., Peru, Indiana 


NATIONAL 


Fire Insurance Co., of Hartford, Conn. 


Capital Stock, all Cash.. --$1,000,000.00 
Funds reserved to meet all ‘Liabilities. . ae . 4.950,304.52 
Net Sur;lus over Capital and all Liabilities 1,503,660.76 


Total Assets Jan. 1, 1908.. wl .-$7,453,965.28 
Western Department. Chicago, Ill. 


FRED S. JAMES, General Agent GEO. W. BLOSSOM, Ass’t Gen’! Agent 
CHARLES RICHARDSON, 2d Ass’t Gen’! Agenc 


SURPLUS LINES 





H. A. SMITH, Vice-President 
Organized Nov. 27, 1871 








For Local Agents, only after the re; r channels have been exhausted. We can furnish you a policy 
on appro covering up to ,000 ina dicate of London Lloyds St gem that ane 
American fire business only through our office. Immediate binders given. 


Wei cies wie e kiTOWOB ILE io 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


Chi Office: New York Office: London Office: 
159 LA SALLE STREET 54 WILLIAM STREET 123 BISHOPSGATE STREET 
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suffered a clothing loss at Fairmont, 
W. Va., has entered suit for the full 
amount of policies against the National 
Fire, St. Paul F. & M. and Williams- 
burgh City. 





Object to Insuring Profits 


Objection is being made to an en- 
dorsement recently attached to policies 
covering lumber for the Warn Lumber 
Company, at Mill Point, W. Va. The 
endorsement is as follows: 

“In the event of loss under this policy, ad- 
justment shall be based upon the market value 
of such lumber and timber products, as fol- 
lows: All hardwoods as per current prices 

uoted in statement of market conditions of the 


ardwood Manufacturers’ Association of the 
United States, and on pine and hemlock prices 
to be based on current market value at Phila- 


delphia, Pa., less freight which 
f. o. b. mill price, and less cost 0 
if any, at time and place of fire.” 

The companies regard the endorse- 
ment as objectionable, as it practically 
insures profits, not the intent of the 
contract. The business is chiefly writ- 
ten by agents at Charleston and coop- 
eration is being solicited for elimina- 
tion of the endorsement. 


overns the 
marketing, 





Ohio Agency Appointments 
Agricultural—Walter H. Wilbur, Cleveland. 
Allemannia—Buerkle & Lermann, Sandusky; 

E. Brannon, Crooksville. 
Fidelity—J. C. Barr, Lancaster. 
Fire Assn.—F. T. Antrim, Germantown; M. 

E. Lutz, Canton. 

Ger, Amer., N. Y.—C. H. Lewis, Harpster; 

W. K, Vogel, Wharton. 

Germania—R. W. McCarney, McComb. 


German Union—Hancock & Wallbanks, East 
Liverpool. 

Hartford—G,. W. Fording, Alliance; Theo. S. 
Hockwalt, Akron. 


Hanover—C. W. Le Valley, Ohio City; Wirt 
Kessler, West Melton; J. D. Bower, Waldo; S. 


- Schwartz, Archbold; G. C. Waltmire, Desh- 
er. 
OHIO NOTES 
Henry O’Kane’s agency at Columbus, Ohio, 


has become the O’Kane Insurance Agency. 


The Phypers Bros. Company, general insurance 
agents at Cleveland, has increased its capital 
stock from $5,000 to $50,000, 


L. J. Burt has taken over the Rees & Burt 
agency at Youngstown, Ohio, and is building 
up a nice life and casualty business. 


The Washington Fire of Seattle has changed 


its agency at Cincinnati from Gunther, Plum- 
mer Wuest to J. Gano Wright & Co. 
The rate of assessment of the Crawford 


County Mutual Fire of Bucyrus, Ohic, has been 
fixed at $1.60 to cover last year’s losses, 10 cents 
above the year previous. 


In recent agency appointments L. P. Sher- 
rick was given as receiving the Firemans Fund 
at Lima. This is a mistake. John M. Boose is 
the company's agent there. 

Cleveland people voted upon the question of 
issuing bonds for the construction of five new 
engine houses Tuesday. The city needs the addi- 
tional fire protection, especially on the West side. 


Henry S. Stiles of Richwood, Ohio, has dis- 
posed of his agency. J. W. Crawford, a new 
agent, gets the nonunion companies, 
cinnati Underwriters, Continental, Connecticut 
and Northwestern National. The Royal has gone 
to R. G, Cook, and J. M. Sanders & Co. get the 
National, North America, Phenix, Phoenix of 
Hartford and North British of New York. 

Archbold, Ohio, has no waterworks. It has 
a volunteer fire department of twenty-four men, 
with one hand engine and 1,400 feet of hose. 

he water supply is from private wells and six 
public cisterns, also three natural reservoirs 
available with fire docks built for hand fire en- 
ine. Wiring both inside and outside is of 
air installation. The present number of public 
cisterns for fire purposes is insufficient and 
additional ones should be provided. 


the Cin- 





MICHIGAN AND INDIANA 


SEEKING TO GET TOGETHER 











Leading Detroit Agents Hope to Adopt 
Plan for Greater Uniformity Re- 
garding Preferred Business 





Detroit, Mich., Nov. 2.—(Special Cor- 
respondence)—There seems to be a dis- 
position on the part of many agents to 
arrange, if possible, for a readjustment 
of rates on flats and dwellings. This 
business is the trouble maker. While it 
is conceded that an agent can make al- 
most any rate he sees fit to keep what 
business he has and get what he can, 
yet a good many do not like the idea of 
cutting rates or making concessions in- 
dependently. The larger agencies have 
a fair sprinkling of preferred business 
at tariff, yet not the percentage they 
are entitled to. So while they can see 
an advantage in a general reduction and 
would be willing to accept a reasonable 
reduction, they do not want the busi- 
ness conducted on the wide-open prin- 
ciple. A few got together last week 
for the purpose of talking over the mat- 
ter and if possible arriving at a rate 
that would be equitable and acceptable 
to all agents. Of course, it is assum- 
ing a good deal for agents to even an- 
ticipate making rates. It is, of course, 
a matter on which the companies should 
have some say, but from the fact that 
the preferred business is so desirable 
and many companies are allowing their 
agents to do as they please in making 
rates, it is only fair to presume that the 
making of a uniform tariff suitable to 
the conditions of today would be ac- 
ceptable. The solicitors who are now 
after the business are made up of all 
kinds of men, contractors, money lend- 
ers, bank mortgage clerks, men in coun- 
ty and city offices, and, in fact, anybody 
who can get a risk. Outside agents 
have the door wide open for these so- 
licitors. There is no end to them. If 
the regular agents could decide on a 
rate that would be low enough to cut 
these fellows out, things would go bet- 
ter and legitimate agents would have a 
fairer division. Again, I am inclined to 
the idea that certain agencies are get- 
ting tired of solicitors’ business. They 
get the profit, disturb rates and make 
the business, so far as the agent is con- 
cerned, more costly to do. The agents 
who are trying to work the change will 
get together in the near future and it 
is hoped they may work out a plan so 
that all will operate on similar lines. 


Miss Katherine Moody, who had been 
employed in the Michigan Inspection 
Bureau for twelve years, died last week. 
Miss Moody up to her death was Mr. 
Chapman’s assistant. She was consci- 
entious and well informed and will be 
greatly missed. 


Business is surely looking up in De- 
hone Agents generally feel encour- 
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Fire and Marine meen Co. 
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STATEMENT JULY Ist, 1908 
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Capital ry ry 
Losses Paid : 3 


JULY Ist 1908 


ASSETS 
Cashonhandandinbank $ 34,969.01 


City and County Bonds 421, *533.60 
Mortgages on RealEstate 503,063.00 
Real Estate 062.47 
Interest due and accrued 11,612.63 
Due from Agts. andothers 95,064.30 
$1,156,305.01 

M. W. O'BRIEN, F. H. WHITNEY, 
President. Vice-Preside 








: : $1,156,305.01 

ry : ¥ .00 

: : §&,480,000.00 
LIABILITIES 


Capital Stock 


$ 400,000.00 
Amount required to Rein- 


sure allout-standingrisks 448,081.58 
Losses “unadjusted and 
not due 37,729.51 
Net Surplus 270,493.92 
$1,156,305.01 
E. J. BOOTH, E. P. WEBB, 
Ass’t Secretary. 
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FIRE, TORNADO AND AUTOMOBILE 


Michigan Commercial 
Insurance Company 
Lansing, Mich. 


Total Assets - . e 
Surplus to Policy Holders - 





$1,041,817.24 
410,392.88 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary ead 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass*t Secretary 

















Automobile Insurance 


AGAINST 





FIRE: Any cause; anywhere 
WRECKAGE: While in Transportation. 
THEFT: Including Robbery and Larceny. 


VALUED POLICY: No Co-insurance required. NO RESTRICTION on Storage or 


use of Gosoline. 


Insurance Company of North America 
J. S. CROSBY & CO., Michigan Managers, Grand Rapids, Mich. 


Agents Wanted in Every City and Town 


Jacob Guthard & Son Co. 


95 Fort Street West, Detroit, Mich. 











SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & 
RUTGERS, SOUTH EASTERN ASSOCIATES and other reliable 
Companies. 

















Indiana General Agency for Indiana Agents 


GEO. M. COBB & CO., 


OF THE 
Globe & Rutgers Fire Insurance Company of New York 
Cosmopolitan Fire Insurance Company of New York 
Pacific Fire Insurance Company of New York 
German Union Fire Insurance Company of Baltimore 
Insurance Underwriters Agency of the Spring Garden Insurance Company of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, England 





General Agents 
for Indiana. 


Agents wanted at all points in Indiana where not now represented 
All business reported direct to Indianapolis 
All agents are given the benefit of the entire capacity of our office 


Newton Claypool Bldg. INDIANAPOLIS, IND. 
A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 


ST. LOUIS, MO. 
EDGAR M. DAVIS, President BERNARD B. SAWYER, Secretary 


CAPITAL ${!00,000 


CHARLES W: DAVIS, Special Agent —Ohio, Michigan, Wisconsin and 
Northern Illinois, 159 La Salle St., Chicago 

















C. C. BOWERSOX, Special Agent—Missouri and Southern Illinois, 
Fome Office 
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aged. Premiums are being paid more 
promptly. A good manv contracts are 
hanging on the election of certain ones 
to office. Of course, many claim these 
are political dodges, yet there was a 
large order placed in the city a few 
days ago contingent on the result of 
the natiorial election. 


John Goodrich, who went to Seattle 
after his father’s death, has returned 
and is again engaged in the insurance 
business. He has purchased an inter- 
est in the Preston agency. 


W. H. Mandeville of Olean, N. Y., is 
treasurer of the National Association 
of Fire Insurance Agents. Last year 
the people in his town got hard up for 
a mayor and elected him. Much to 
their surprise, they made a rich find. He 
turned out good. From time to time, 
in my capacity as an officer in an asso- 
ciation, I have to write him for advice 
and receipts—more for receipts than 
advice, however—so that for the past 
two months hardly a week passed I did 
not hear from him. He tells me who is 
going to be elected president and gov- 
ernor. I noticed a few weeks ago, how- 
ever, he said, “Don’t you think so and 
so will be elected? How do things look 
to you?” This day’s letter says, “Noth- 
ing to do but holler. It’s a cinch.” I 
hope he is right, but, should he be 
wrong, who has a holler coming? 

Otp DeEtroITER. 





State Board Election 

At the annual meeting of the Indiana 
State Board, John Fitzgerald of the 
Queen was chosen president; John 
Stone of the Commercial Union, vice- 
president, and John M. McBeth secre- 
tary. 

Louis H. Wolf of the Aetna and W. 
B. Tobias of the Citizens were elected 
members of the executive committee 
for two years and F. A. Gantert of the 
British America and Western for one 
year. 





Say Fenn Is the Power 


Companies are looking rather askance 
at the application of Earl G. Stuck of 
Mancelona, Mich., for their representa- 
tion. It is hinted that Mr. Stuck is 
about 19 years of age and that the 
real stage manager is Albert C. Fenn, 
recently an agent at Mancelona, whom 
most of the specials know on account 
of his old record. 





Warns Against a Mutual 


Commissioner Barry of Michigan has 
warned the public against the Protec- 
tion Mutual Fire Insurance Association 
of Des Moines, which is seeking busi- 
ness in Michigan. Commissioner Barry 
says: 

This company has no authority whatever to 
transact business in Michigan. If you will read 
the names of the officers of the Fire Insurance 
Association which appear on the folder, you will 
observe that this association is simply another 
scheme of Dodd & Struthers, 


farmers of Michigan. The letter which is sent 
out is addressed by Dodd & Struthers. I notice 


lightning rod : 
vendors, to work a little more money out of the | 





that Mr. Struthers is president and Mr. Dodd 
is treasurer of the insurance company. : 

In my judgment the indemnity offered by this 
unauthorized mutual fire insurance company is of 
very doubtful value to any Michigan property 
owner. In case of a contested loss, he would 
be wholly at the mercy of the company, as he 
could not get service against this company in 
Michigan and would be obliged to go to lowa 
to prosecute his suit. 





Outsiders at Evansville 

Some of the outisde agencies at 
Evansville, Ind., seem to be creating 
havoc there. Philip Gearing is the 
main one. He advertises a “none-bord 
company,” a new species, perhaps, of 
the nonboarder. Mr. Gearing is doing 
considerable publicity work in letting 
people know he can write below tariff. 
He represents the Northwestern F. & 
M., National of Allegheny and Ameri- 
can National of Rock Island. 

There are two other outside offices, 
William Moss and Rose & Fenermain. 





MICHIGAN NOTES 

Leading citizens of Petoskey, Mich., are advo- 
cating more adequate fire protection in the shape 
of a new fire engine. 

The city of Muskegon has 
000-gallon pumn which must 
ning by June 16 next. 

Business men of the village of Luther, Mich., 
held a meeting recently and appointed a com- 
mittee in the interests of better fire protection. 

Frank J. Henry of the Buckhout-Henry agency 
at Kalamazoo, Mich., has retired from that office 
and is now operating a stock brokerage depart- 
ment for himseit. 


The town hall, fire engine house and jail of 


urchased a 6,000,- 
e set up and run- 


White Pigeon, Mich., were destroyed by fire. 
The fire started from a spark caused by friction 
in cleaning the gasoline lamps. Some months 


ago the town’s acetylene 
serious results an 
tuted. 


A recent fire in Paw Paw, Mich., of leaky 
gasoline stove origin, threatened to destroy the 
business portion of the town, owing to the poor 
service rendered by the volunteer department. 
The firemen responded to the alarm only after a 
long delay and when they did arrive the apparatus 
did not work. 


as plant exploded, with 
gasoline lamps were substi- 





INDIANA NOTES 


The Federal Union Fire of Illinois has applied 
for admission to Indiana. 

The William C. Mitchell Insurance Agency at 
LaFayette, Ind., has changed its name to 
Mitchell Agency. 

The Indiana pond of the Blue Goose held its 
regular monthly luncheon and meeting Monday 
noon. There was an attendance of thirty, which 
was regarded highly gratifying. 

The house of John S. Hedges, a well known 
business man of Newcastle, Ind., has been twice 
damaged in a few weeks by fires caused by over- 
heated stoves, due to increased gas pressure. 


The Union Trust Company at Indianapolis has 
absorbed the Citizens Trust Company. oth had 
insurance departments, and the joint business 
will be continued under the management of Wil- 
liam E Clapp of the Union Trust Company. 

Some recent Indiana fire losses were: Knicker- 
backer Ice Company’s ice house at Wolf Lake, 
$30,000; Ernest Hanes’ livery, Wabash, $8,000; 
Taylor dry goods store and residence, Manilla, 
$7,000. 

The Indiana State Board will move to the third 
floor of the Lemcke building, having given notice 
it will vacate its present quarters by Dec. I. 
The Indianapolis Inspection Bureau and the 
Sellers Rating Bureau are on the tenth floor of 
the same building. 

The trial of Mrs. Belle Hinkle and Thomas 
Shepherd, charged with burning the McCammon 
hotel at Sullivan, Ind., on Aug. 12, has been 
set for Jan. 5. The case is exciting more in- 
terest than anything that has come into the 
courts there for many years, 
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Liabilities ~ 
Capital and Surplus 


P. L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


CHAS. E. SHELDON 
Manager Western Department 
Rockford, Il. 


. 4,873,081.49 


$7,426,002.00 


° 2,552,920.51 
Jas. H. Worden, Seo’y. 


























November 5, 1908. 


THE WESTERN 


L. S. MacEnaney, Gen. Agt. 


for Illinois and Indiana 
Dixie Fire Insurance 
Company 


of Greensboro, N. C. 
Agents Wanted in Every Town 
in Both States 


This Office will Handle and Place Surplus 
Lines for ite Agents 


H. BRAIN, Jr., Special Agent 
159 La Salle St. CHICAGO 





Teutonia 


Fire Insurance Company 
of Dayton, Ohio. 
INCORPORATED 1865 





Cash Assets ae =! . $685,661.92 
Net Surplus over capital and all liabilities 487,128.90 





EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR. Sec’y. 





SURPLUS LINES 


At all points in the United States and Canada where not represented locally 


M. WV. 


FUGIT & COr, 


Agernts 


REPRESENTING 


The Walla Walla Fire Ins. Co. of Wash 
Oklahoma Fire Ins. Co. of Okla. 
Correspondence Solicited. 


Commonwealth Fire Ins. Co. of Iowa. 
V. F. KELLEY, Mgr. Surplus Line Dept. 


Anchor Fire Ins. Co. of Iowa 


171 La Salle St., CHICAGO 





SEABOARD F. & M. INSURANCE CO. 


HOME OFFICE, GALVESTON, TEXAS. 


B. ADOUE, Pres. 


J. H. LANGBERN, Sec’y. 


Cc. C, BOWEN, Ase’t Sec’y. 


Dee earce*  og7 | ASSETS, $401,093.00 CASH CAPITAL; $250,000.00 NET SURPLUS, 965,176.53 
ADDRESS HOME OFFICE FOR AGENCY 


Pacific Coast Department: Merchants Exchange, San Francisce. 


F. A, CHAPUIS, General Agent 





' LONDON & 
LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


{71 La Salle St., Chicago, Iil. 





ORGANIZED 143870 


tk Concordia Fire 
Insurance Company 


of Milwaukee, Wis. 
CashCapital - - - $300,000.00 
Reinsurance Reserve - - 820,989. 
Reserve for all other Liabilities 134,211.72 
NetSurplus - - - - 590,659.59 
TotalAssets - - - 5,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 





BIERCE & SAGE, General 
and Ohio, Whitney Opera 
troit, Michigan. 


SPECIAL AcEnts--]. 
land; Frank M. SA 
Szpewick, Ishpeming, 


nts for Mic 
ouse Block, 


T. Kinxwoop. 
Gu, Detroit; 
Michigan. 


Cleve- 
no. B. 








Gorham-Braden Company, 


40 South Fourth St., Minneapolis, 


County Fire Ins. Co. of Philadelphi 
New Brunswick Fire Ins. Co. of 
llliaeis Surety Company of Chicago, Ill. 


Camden Fire Ins. Assn. of Camden, N. J. 
Hawkeye Ins. Co. of Des Moines, Ia. 
New Amsterdam Casualty Co. of New York, N. Y. 


General Agents 


P 
ranswick, 08) 


Agents Wanted in Minnesota and Wisconsin 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec'y 
Assets - - - $891,468.32 
Surplus to Policyholders 309,830.08 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 
159 LaSalle Street CHICAGO 


Louisville Insurance 
Company 
FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 


184 La Salle Street Chicago 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL = - += © © © 300,000.00 
SURPLUS TO POLICY HOLDERS 436,030.32 
ASSETScc- - - + © « 852,469.75 
LOSSES PAID TO DATE <- ~« 4,186 ,250.00 
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GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, - - $1,000,090 00 
Assets, - - + $5,185,649 51 
Net Surplus, - - § 949,260 99 


HEAD OFFICE: 





Cor. William and Cedar Streets. 
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UNTILLED SOIL 

President DUNHAM of the TRAVELERS in 
a recent address showed the abundant field 
still open to insurance soliciting. With the 
competition existing one who had not care- 
fully surveyed the ground would likely 
conclude that there was but little soil not 
under cultivation. President DuNHAM said 
that only 5,000,000 men carry life insur- 
ance and 13,000,000 do not, and that even 
leaving out the uninsurable and improvi- 
dent there remained at least 9,000,000 who 
should be insured and are not, while many 
of those who now carry insurance were 
prospects for more. Accident insurance 
was even less developed for only 800,000 
out of 15,000,000 were insured under acci- 
dent policies. In the liability field there 
were 512,000 industrial plants, only 134,- 
000 of which carried liability insurance. 
The $9,500,000,000 paid out in wages would 
have yielded at the 40 cents a hundred 
rate a premium of $38,000,000, but only 
$10,000,000 had been collected from manu- 
facturing establishments in liability pre- 
miums by all companies. An equal op- 
portunity remains to be improved 
among contractors, miners, quarries, 
general liability, automobiles, and other 
branches of liability insurance. 








FIELD IS RECOGNIZED 
Tue directors of the Berxsuire Lire 
gave fitting recognition of its field force 
in the election of Witt1Am D. Wyman 
of Chicago, the Illinois manager, to the 
position of vice-president and treasurer. 
The supervision of the agency work is 
most important. It requires a man who is 
alert to the conditions and needs of the 
producing corps. Mr. Wyman has been 
in the thick of it during all his career as 
an insurance man. He appreciates both 

the home office and field viewpoint. 
Mr. WyMan’s promotion is another rec- 
ognition of the worth of western talent. 


He will honor the position to which he 
has been called. 





UP TO THE POLICYHOLDERS 

Tue Association or Lire INSURANCE 
PRESIDENTS has called a meeting of com- 
pany executives to consider taxation of 
life insurance. This is a subject on 
which cooperation is especially needed. 
Individual companies have endeavored to 
awaken their policyholders to a realiza- 
tion of the burden the laws place upon 
them, but this has not been effective of 
much good. The companies must get to- 
gether. 

The policyholders must be stirred up if 
anything is to be done. The insurance 
commissioners can not get the laws 
changed. Their proper function extends 
little beyond recommending changes. The 
company officials can not bring about the 
desired relief. A direct attempt on their 
part would result in arousing suspicion. 
But the policyholders can have the laws 
changed if they so desire. They repre- 





sent the best part of the citizenship of 
the country. Should they ask a revision 
of these unjust laws with anything like 
a unanimous voice, the legislatures would 
speedily correct the evil, not grudgingly 
but as carrying out the people’s will. 

The problem is to get the policyholders 
to act and the Association oF Lire IN- 
SURANCE PRESIDENTS apparently has 
adopted the best means to this desired 
end. 





NATIONAL MOVEMENT 
THE statement made before the Iowa 
STATE FirE Prevention Bureau by A. C. 
Spreep, one of the prominent members of 
the Ohio bureau, that this state fire pre- 
vention association work would soon de- 


mand a national organization, is in line 
with 


views already expressed in this 
paper. 
This movement should grow. It has 


wonderful possibilities. The public is more 
aroused now over the annual fire waste 
than ever before. There are a number of 
factors in this effort to reduce the tremen- 
dous drain. The state bureau will be 
an important cog in the machine. 

A central organization will be needed 
for an exchange of views and plans. 
There should be some system and uni- 
formity of operation. The most efficient 
means to be used can be discerned from 
experience. A central association will do 
much to gather together the ideas of men 
who are studying the fire prevention work 
and watching methods in practical opera- 
tion. A salaried secretary of a national 
body could well be employed as a direct- 
ing and educational force. 





Now THE old excuse, “Wait until after 
election,” will not work. 








Tue /nterview, which is attacking the 
stock increase of the Union CEntTRAL 
Lire, and the Jnsurance & Commercial 
Magazine, which is most strenuously de- 
fending it, are published from the same 
building at 108 Fulton street, New York. 
Thus are all sides of a most interesting 
question interpreted in the Far East. We 
trust the quarrel at One-hundred-eight 
will not become so heated as that which 
threatened family dissension and insur- 
ance journalistic disruption over Great 
Western Lire affairs at St. Louis. 





IF one liability company loses money 
for years on a teams risk written at 
$17.50 a team, how long will it take an- 
other company to show a profit on a pre- 
mium of $11 a team for the same risk? 





HAVE we a Chinese actuary right in our 
midst? In an article dealing with the 
epistolary pyrotechnics brought about by 
the notice filed on the Unitep States 
Fipetity & Guaranty by the Colorado 
department, the esteemed Insurance Field 
in its headlines says, “Warm Exchange of 
Letters,” “President Bland—Actuary 
Wo.” We shall now expect to see 
Chinese methods introduced in actuarial 
calculations in this country. 





DEFIANCE county (Ohio) defied the pro- 
hibitionists, while Champaign county went 
dry. 





UNDERWRITERS are giving more attention 
to the moving picture hazard, since the 
introduction of the “Nickelodeon High- 
ball.” Two drinks will cause you to see 
moving pictures for the rest of the day. 





Personal Side of the 
Insurance Business 


The admission a short time ago of 
W. A. R. Bruehl, Jr., as a partner in the 
Ohio and northern Kentucky general 
agency of the Home Life, the firm name 
now being W. A. R. Bruehl & Son, 
marks the entrance of the third gen- 
eration of the Bruehl family in the serv- 
ice of the Home Life. In 1861, nine 
months after the organization of the 
Home Life, R. A. W. Bruehl left his 
position with the Methodist Book Con- 
cern and took an agency for the Home 
in Cincinnati. For many years he con- 
ducted a successful general agency and 
in the course of time admitted his son, 
W. A. R. Bruehl, to partnership, form- 
ing the firm of R. A. W. Bruehl & Son. 
It is a pleasant commentary on the 
treatment accorded by the Home Life 
to its men in the field that father, son 
and grandson should have seen fit to 
cast their lot with the company. W. A. 
R. Bruehl, Jr., is a recent graduate of 
the University of Cincinnati and during 
his first year in the life insurance busi- 
ness personally wrote and paid for over 
$100,000 in new business. 





President H. N. Kelsey of the Fire 
Underwriters Association of the North- 
west has appointed as the library com- 
mittee, John Marshall of the Firemans 
Fund, W. R. Townley of the Western 
and British America, A. F. Dean of the 
Springfield, H. W. Letton of the Prus- 
sian National, and Geo. E. Haas of the 
Atlas. 


Jay S. Glidden, son of Manager H. 
H. Glidden of the Chicago board and 
formerly Cook county special of the 
Citizens, has returned to Chicago to 
accept a position in the rating depart- 
ment of the Chicago board. He has 
therefore resigned as manager of the 
Indiana Inspection Bureau’s office at 
Ft. Wayne. 


W. W. Underhill, for many years 
president of the United States Fire and 
prior to that assistant secretary and 
secretary, has sold all his stock hold- 
ings in the company and retires from 
the business. He entered its service in 
1862. 


While riding his favorite horse in 
Highland Park, Pittsburg, last Satur- 
day afternoon, John B. Jackson, presi- 
dent of the Western Insurance Com- 
pany of Pittsburgh and a director and 
member of the finance committee of 
the Pittsburgh Life & Trust, was 
thrown, receiving injuries from which 
he died before being conveyed to the 
hospital. He was one of the most 
prominent men in business and financial 
affairs in western Pennsylvania, being 
president of the Fidelity Title & Trust 
Company, the oldest and strongest in- 
stitution of its kind in western Penn- 
sylvania. 

H. B. Matt, who recently was trans- 
ferred from the Ohio field where he was 
special agent of the American Central, 
Sun of Louisiana, and Mercantile F. & 
M., to Indiana to be state agent of the 
companies, has been presented with an 
exquisite watch charm by his old Ohio 
field associates. On one side appears, 
“From his friends in the Ohio field.” 
On the other is an elk’s head with dia- 
monds set in the horns and the eyes 
set with rubies. 

W. J. Sonnen, Illinois state agent of 
the St. Paul F. & M., now travels in 
the best regulated society. His house 
was robbed the other night and he can 
trot in the wealthy set and not be ac- 
cused of presuming too much. Some 
maurauder entered Mr. Sonnen’s resi- 
dence in Evanston, IIl., the other night, 
purloined the currency in his pocket- 
book, but overlooked some inspection 
and authorization slips, and a few pos- 
tal cards used to stir up agents to send 
in preferred risks before the end of the 











year. Mr. Sonnen has oiled up the old 
family blunderbus, got out the corn cut- 
ter and organized his family into vigil- 
antes. He has employed Major Funker- 
houser to drill the family military two 
evenings a week. 


Several of the prominent insurance 
men of North Dakota will be included in 
the party from that state who leave 
Minneapolis on Nov. 5 by special train 
to take in the launching of the battle- 
ship North Dakota at Boston navy yard 
on Nov. 10. J. E. McKoane of Minot, 
B. T. Brockhoff of Grand Forks, and C. 
S. Whittlesey of Fargo, state agent of 
the Hanover, being among the party. 


“Judge” L. H. Davis, one of the old 
time agents of Chicago, died this week, 
For a long time he headed the firm 
of Davis & Re Qua. On the disso- 
lution of that firm, the agency of Davis 
& Shepherd was organized, which was 
later merged into Case, Shepherd & Co, 
At the time Judge Davis retired as an 
active factor, but looked after his per- 
sonal business, taking desk room with 
the firm. When E. B. Case combined 
his interests with and entered the firm 
of Moore, Case, Lyman & Herrick, 
Judge Davis became associated with 
that office. 


Lawrence M. Cathles, a well-known 
young member of the Actuarial Society 
of America, has been employed as act- 
uary of the Southwestern Life of Dal- 
las, Texas. Mr. Cathles came to this 
country five years ago from Scotland. 
After serving two years in New York 
with Henry Moir he was appointed act- 
uary of the Franklin Life of Spring- 
field, Ill., which position has has held 
until he accepted his present employ- 
ment. 


P. M. Starnes has resigned as presi- 
dent of the St. Louis National Life. E. 
S. Lewis, a member of the board of di- 
rectors, has been elected his successor. 
He formerly was vice-president of a 
large dry goods company in St. Louis. 
Mr. Starnes will remain in charge until 
President Lewis familiarizes himself 
with his new duties, when he will re- 
turn to Chicago and organize a lumber 
company to operate in the northwest. 

Mr. Starnes has had lumber interests 
to which he has given attention since 
his retirement as president of the Na- 
tional Life, U. S. A. 

Mr. Starnes resignation has been in 
for two months. The directors passed 
resolutions of regret at his departure. 
Baird Pallette, superintendent of agents, 
has also resigned. 


Geo. G. Brown, former _ liability 
manager of the Norwich & London 
Accident at United States headquar- 
ters, is preparing a statement for the 
public, setting forth his side of the 
controversy that led to his retirement. 
He complains of unjust treatment. 

Union B. Hunt, of Indianapolis, chair- 
man of the Indiana railroad commission, 
who has been offered the presidency of 
the insurance department of the 
Knights of Pythias, with. headquarters 
at Chicago, has not yet given answer 
to the invitation. The position pays 
$6,000 a year and expenses, while his 
present job is worth only $4,000 a year. 
The chief duty connected with the in- 
surance department, he says, would be 
to look after fraternal insurance legis- 
lation in the different states 

Edward Stern of Chicago, one of the 
successful New York Life men, be- 
gan service with the company July 1. 
1895. Up to October, 1908, he wrote 
1,406 applications, amounting to $2,243,- 
552, or an average of $172,000 a year. 
Half of his business comes on the first 
interview. He rarely returns a policy 
for cancelation and seldom has policies 
he cannot deliver. He never is in debt 
to his companv. 


‘ 





Is a man in the manufacturing line 
because he makes promises? 
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HE election of William D. Wyman 
T of Chicago, Illinois manager of the 

Berkshire Life, as its vice-presi- 
dent and treasurer, is noteworthy. It 
means the beginning of a new era in the 
history of the Berkshire. It is an old 
company and has a splendid reputation, 
but the opinion has prevailed in many 
quarters that the company was not liv- 
ing up to its opportunities. It has not 
carried the blessings of life insurance to 
as many homes as it might have done 
without any detriment to its present 
policyholders. It was a good machine, 
but was not being worked up to its full 
capacity. 

Those who know Mr. Wyman enter- 
tain no doubt that his influence will be- 
come manifest within a comparatively 
short time. Mr. Wyman is not a hard 
driver. He will not attempt to place 
the Berkshire in the racing class. But 
his past record has been one of effi- 
ciency. He built up from almost noth- 
ing the largest general agency the com- 
pany has. When he became president 
of the National Association of Life Un- 
derwriters, he found the office some- 
thing of an honorary sinecure. When 
his term was finished it had become a 
position whose incumbent was expected 
to work. He set a pace and his suc- 
cessors have followed it. The begin- 
ning of the National association’s real 
growth in numbers and usefulness dates 
from Mr. Wyman’s administration. 

Mr. Wyman’s promotion is not only 
an act of business wisdom but it is a 
proper recognition of the most im- 
portant branch of the company’s busi- 
ness—the agency department. One by 
one the companies have been drawing 
upon their field forces for men to take 
important offices at headquarters. Presi- 
dent Kingsley and Vice- President 
Buckner of the New York Life came 
from the field, as did also Second Vice- 
President Estee of the National of Ver- 
mont. Vice-President Appel of the 
New England Mutual, and others, be- 
sides a number of the best superin- 
tendents of agencies in the business. 

Not only are these promotions from 
the ranks productive of efficiency, but 
they play an important part in binding 
the home office and field force together 
in bonds of sympathy and cooperation. 
One of the greatest misfortunes which 
can overtake any company is to have 
those bonds weakened. With a man in 
executive position who came from their 
ranks, who knows the problems the 
agents have to meet, they have a feel- 
ing that they have a friend at court. 

Altogether the Berkshire, Mr. Wyman 
and the company’s agencies are all to 
be congratulated, as is also the field 
force of the companies generally, one 
of whose most prominent members has 
been called to assume greater responsi- 
bilities. 





Life insurance companies and holders 
of partnership policies are interested in 
the case now before William R. Blair, 
referee in bankruptcy, at Pittsburg, Pa. 

The case arises in bankruptcy pro- 
ceedings against the Thuemler Manu- 
facturing Company and involves ques- 
tions in insurance and bankruptcy law 
never before presented. Shortly before 
bankruptcy proceedings against the 
company were commenced, it caused 
three insurance. policies to be written 
on the life of its president, the com- 
pany being named as beneficiary. On 
Aug. 28, 1908, a petition in bankruptcy 
was filed against the company and on 
Sept. 22 it was adjudged bankrupt. On 





Sept. 1, 1908, four days after the peti- 
tion was presented, the insured presi- 
dent died and the proceeds of the poli- 
cies, amounting to nearly $15,000, were 
paid to the receiver of the company. 

The rule in bankruptcy is that the 
receiver or trustee in bankruptcy takes 
title only to that pronerty which the 
bankrupt owned at the time of the filing 
of the petition. Inasmuch as the in- 
sured president died after the filing of 
the petition, it is claimed by attorneys 
for the bankrupt company that the 
proceeds of the policies belong exclu- 
sively to the company as after-ac- 
quired property and that the sum is not 
subject to the debts. 

There seems to be no legal precedent 
on the question as to whether a bene- 
ficiary in business insurance has any 
title in policies of this kind which 
would pass to the trustee as a vested 
interest, and the bankruptcy act is silent 
on the question. Whichever way the 
question is decided there is little doubt 
but that it will be appealed and carried 
to the Supreme Court for a final de- 
cision. 





Commissioner Barry of Michigan in 
speaking at the banquet of the Michigan 
State Life, at Detroit, expressed the 
belief that more guod can be secured 
through publicity than by wholesale 
legislation which is designed to cover 
every detail of the business. He thinks 
for example that the publicity attendant 
on the Armstrong investigation accom- 
plished far more as an effective remedy 
than the Armstrong laws. He said that 
insurance departments formerly con- 
tented themselves with ascertaining 
whether companies were solvent or not. 
Now every transaction is examined 
critically with a view of eliminating any 
method which is irregular or unjust. 
By this means of publicity the insuring 
public has better protection and closer 
supervision. Mr. Barry stated that this 
would work to the advantage of life 
insurance business and all connected 
with it. 

He believes that one of the beneficial 
effects of the last three years has been 
the elimination of unworthy life insur- 
ance men and methods from the field 
and home office. He said that the busi- 
ness has been purified and strengthened 
and he gave it as his opinion that the 
unjust laws will be repealed or modified. 
Mr. Barry believes in paying agents and 
officers what they are worth. He also 
stated that companies should be per- 





mitted to invest their funds wherever 
the best returns can. be gotten. They 
should not be compelled to invest any 
portion of their money in any particular 
state or locality. He said that through- 
out the anxious weeks and months of 
financial panic the life insurance com- 
panies stood boldly out as one class of 
financial institution whose soundness 
no one doubted and whose stability no 
one questioned. 





The Kentucky court of appeals holds 
that a child can insure its parents and 
that the tie of relationship is all that is 
necessary to make such a contract 
valid. This decision of the court was 
made in reversing the judgment of the 
Shelby circuit court in the case of Joe 
Woods and Sam Woods against O. D. 
Woods, Arthur Woods, Mary Woods 
and others. 

Mrs. Sarah Woods was the mother 
of all the litigants and died intestate 
March 14, 1907. In 1901 she made an 
agreement with her sons, Joe and Sam 
Woods, that if they would pay the pre- 
miums on a policy taken out on her 
life, at her death the policy was to be 
paid to them. This contract was car- 
ried out and Mrs. Woods took out a 
policy for $10,000 in the Equitable Life 
of New York. It is alleged that a little 
later Mrs. Woods also made an agree- 
ment with her son George T. Woods 
that if he would pay one-third of the 
premiums on the policv he would get 
one-third share of the proceeds. At 
her death H. C. Riner, agent for the 
Equitable, paid the $10,000 over to the 
administrator and the suit was brought 
for the purpose of ascertaining to whom 
the proceeds should go. It was proved 
that Joe Woods and Sam Woods paid 
annual premiums of $579.50 for the 
years from 1900 to 1906 inclusive, but 
that when their mother died the other 
children claimed that the proceeds 
should be equally divided among them, 
alleging that the agreement between 
the mother and the sons was procured 
by fraud and that she was not men- 
tally able to enter into such an agree- 
ment and also that her sons had no 
insurable interest in the life of the 
mother. 

The lower court held that the policy 
was payable to the estate after Joe 
Woods and Sam Woods, the sons who 
had entered into the agreement, had 
been paid back the money .they had 
paid as premiums, with proper interest. 

The most important question that 
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the court of appeals had to decide was 
whether or not the sons had an insura- 
ble interest in the mother. This is the 
first time that this question has come 
before the court, and the opinion is 
therefore the first construction of this 
law as regards child and parent. It 
had been previously decided that a pa- 
rent could insure a child; a husband, a 
wife; a wife, a husband, and a brother, 
a sister, and also that any one totally 
dependent upon another for support 
could be insured by that person. The 
court of appeals now holds that the re- 
lationship between the child and pa- 
rent is so close as to preclude the pos- 
sibility of mercenary motives that 
would induce a sacrifice of life to gain 
the insurance and that the pecuniary 
consideration is not deemed essential 
to sustain the validity of a policy like 
this, and orders the lower court to pay 
the proceeds of the policy over to Joe 
Woods and Sam Woods, who paid the 
premiums. 





A Philadelphia man connected with a 
manufacturing concern had to make a 
change and went into life insurance. 
During the first eight months he wrote 
$200,000 of business. He has shown 
what brains, grit and enterprise will do. 
This man sees that to increase his in- 
come he needs only to increase his 
energy. He is the master of his own 
destiny. 





I. P. Mantz, the salesmanship expert, 
in speaking of agents’ attitude toward 
the business says that it should be one 
of unbounded and unlimited faith in it; 
in the necessity for life insurance as a 
means of protection, its desirability and 
actual demand for it. The salesman 
who is selling goods becomes convinced 
that what he is selling is what the pub- 
lic wants or needs, because he sees peo- 
ple buying them. He sells these articles 
because he has confidence that they 
are things the people want to buy. Mr. 
Mantz states that salesmen in other 
lines are successful and yet think they 
cannot sell life insurance. The reason 
is they feel certain that some people 
want the goods they are selling or they 
are confident in their own mind that 
these are valuable things for people to 
have if they can only convince them. 
These salesmen do not become discour- 
aged because nine of ten persons they 
solicit tell them they do not need or 
want the articles they are selling. 
Salesmen begin to try to convince the 
prospect that he does not mean what 
he says or he does not know what he 
wants or needs. 

Mr. Mantz believes that the attitude 
of the life agent toward his business 
and his mental condition with relation 
to it should not be so much the knowl- 
edge of benefits extended to the widow 
and orphan, as the benefit extended to 
the man who takes and pays for the 
policy. He says that an agent should 
not assume that the public does not 
want life insurance. The public has to 
be talked into taking life insurance. 
Mr. Mantz thinks that if there is 
antagonism to life insurance it is due to 
the crude and cumbersome methods of 
agents who do not know what life in- 
surance is or why people buy it, but 
who regard it as something that if peo- 
ple could be induced to buy they would 
profit accordingly. 

The National Life of Vermont an- 
nounces that it wili make no change in 
its system of rates and reserves. Presi- 
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dent De Boer says the reason for the 
statement is the general agitation of life 
insurance subjects and the organization 
of so many new companies in the south 
and west. This has resulted in a de- 
crease of new business for many older 
companies and making the business 
written more difficult to obtain and 
hold. 

The National points out the fact that 
this condition is being met by some of 
the Massachusetts. Connecticut and 
other companies by lower rates, in- 
crease in values and other concessions. 

President De Boer looks with appre- 
hension on this departure. It may be 
of temporary benefit in rendering the 
sale of business less difficult, but he 
contends it constitutes an impairment 
of future strength and suggests tenden- 
cies toward a nonmutual practice be- 
tween new and old assured. 

President De Boer says he finds noth- 
ing in the laws or the science of life un- 
derwriting that call for any change. He 
lays down this fiat, “Competition in 
price destroys insurance; competition in 
quality reduces the price.” 





One of the company executives makes 
a plea to its part-time men to give all 
their time to the business. He believes 
that a man who gives all his attention 
to life insurance work will not be di- 
verted to side issues. This officer takes 
the ground that very few men can carry 
on two different occupations at the 
same time. If a teacher for instance is 
selling life insurance he can do work 
outside of school hours, but he cannot 
do this without taking the thought and 
strength from his regular work. The 
officer contends that life insurance work 
is big enough for the greatest possible 
talent and states that the men who are 
making money in the business today are 
those whose own mind and energy are 
being applied to this one thing. He 
states that the work of the part-time 
man that is engaged in other than life 
insurance is doubtless not as remuner- 
ative as if he devoted all his time to 
soliciting. Apply the same courage, en- 
terprise, and brain work to life insur- 
ance as makes success in other lines, 
and this officer believes that a part- 
time man can well afford to give up his 
other occupation because the returns 
will be greater. 





A field man explained the other day 
why in his opinion there had been such 
a volume of stock of new life companies 
sold. His reasoning seems very plausi- 
ble. He states that business men figure 
on.a profit of from 25 percent up on 
their operations. They feel that when 
they pay a premium to a life company 
about the same profit is being earned 
by the company. They figure that the 
stockholders or those on the inside ob- 
tain the benefit of this profit. 

Hence when the results of the old 
companies are presented, the business 
man calculates that there must be fine 
picking and he buys stock, finding later 
that he is up against a juicy assessment. 





The New York Life has sent out to 
agents a copy of an advertisement is- 
sued by the company in 1859 to show 
what has been accomplished in the 
meantime. It points out that if the 
standard contract, inflexible in terms 
and conditions as is the present one in 
New York had been in force at that 
time the present liberal conditions 
would not have developed. The com- 
pany states that if present legislative 
conditions had existed at that time it is 
doubtful whether the companies would 
have introduced the non-forfeiture fea- 
ture, cash loans, elimination of restric- 
tions as to residence, occupation, travel. 
habits of life and manner of death; 
Privilege of changing the beneficiary 
and so on. 

The New York Life figures that if 
the repressive laws had been in effect 
in 1866, at which time the company 
reached the $50,000,000 limit, it would 
have had in force at the end of 1906, 
$900,000,000 insurance, whereas it did 
secure a total of $8,029,000,000, which it 
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The subjoined table shows the results 
on first year’s business. The second 
column gives the expected mortality on 
business written during 1907 and the 
third column the actual mortality on 
that business. The fourth column gives 
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SOME FIGURES ON FIRST YEAR’S BUSINESS—1907 


the reserves released on 1907 business 
on which premiums for not more than 
a year had been paid. The fifth col- 
umn gives loading on policies issued 
during 1907, and the sixth gives com- 
missions on first year business. The 


last column is total expenses specifical- 
ly chargeable to first year’s business, 
including commissions, compensation 
not paid by commissions (exclusive of 
salaries for agency supervision) and 
medical examinations and inspections, 


First Total Exp. 

















attributes to its own virility and initia- 
tive, 





In a recent suit at Boonville, Ind., a 
jury in the circuit court held that the 
Tribe of Ben Hur must pay Mrs. Kate 
Lennert $1,600 under the policy of her 
husband. Mr. Lennert was originally 
insured while driver of a_ brewery 
wagon. Later he became a _ saloon- 
keeper and the order refused his pre- 
miums. The jury brushed away the 
distinctions between the occupations, 
holding that the order accepted Lennert 
as a member when he was connected 
with the liquor business and that it 
practically waived its own rules and 
was thus estopped from enforcing them. 
Whether or not this is good law it is 
good common sense. Old line compa- 
nies have almost entirely dropped their 
old restrictions as to occupation, resi- 
dence and travel. They are as careful 
as they desire to be concerning the 
acceptance of risks, but, when they are 
once accepted, the company assumes 
the hazard of change in occupation or 
place of residence as one incident to 
the business. This marks one of the 
advances of life insurance. 





The companies these days realize 
that every opportunity must be utilized 
to help their agents. Among other fac- 
tors is the agency conference. The 
New York Life gets its men together 
to talk over plans. The Equitable has 
had a conference of central west super- 
visors. The Travelers holds its agency 
conventions. The Northwestern Mu- 
tual, Penn Mutual, Phoenix Mutual, 
Massachusetts Mutual, National of 
Vermont, State Mutual and others 
have regular general agency organiza- 
tions that meet every year. 

There is much of value in these meet- 
ings. It brings the home office and 
field as a ap | more closely together. 
The pooling of plans and ideas can not 
be otherwise than a help. 

It would seem that the old Mutual 
Life is behind the times on this very 





and in the pull together. The Mutual 
has a splendid history and superior 
equipment. The home office needs to 
meet the field in a body. 





W. B. Carlile, manager of the Chi- 
cago agency of the Mutual Life, has 
demonstrated the fact that life insur- 
ance can be secured these days. During 
August his agency produced $1,300,000 
and during September the business 
amounted to over $1,200,000. The men 
are enthused with their triumph and 
are not having much trouble to land 
applications. 

Mr. Carlile is a strong believer in 
the west, as the future seat of empire. 
He sees in Chicago the center of great 
activities and declares that the life 
companies that are building for the fu- 
ture should take into account the 
west’s possibilities. 





COLLECT WITH APPLICATION 


Rudolph Zorn, manager of the Aetna 
Life at Spokane, Wash., writes as fol- 
lows concerning the payment of the 
premium with the application: 

“I read with great interest the state- 
ments of Manager Kelly of the Hart- 
ford Life as to the advisability of get- 
ting or securing first year’s premiums 
with the applications and I endorse 
every one of his reasons fully. About 
six years ago I impressed upon all my 
agents the great importance of getting 
the premium with the application and 
since that time, in fully six years, I 
have never returned to the company 
one policy for nonpayment of first pre- 
mium. My agents at first thought that 
this rule would work a great hardship 
on them, but since then they have 
learned to appreciate the fact that their 
commissions were earned as soon as 
the applications were accepted by the 
company and now they would not 
think of taking an application without 
getting the first premium down.” 
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ob eebeseoensceneees 3,931,825 18,308 .cccccce 36,825 40,826 
Se rr ere ere 5,807,904 16,383 12,309 91,515 101,901 
(sieseeeteosccences 242,259 BOOP ssesevee 4,883 7,141 
A ee pre 300,000 1,888 cccccoes 8,022 8,624 
thing. It needs to get its big men to- FIRST YEAR’S LOADINGS 
gether. There is a lot in team work 


The average percentage of loading of 
the gross first year’s premiums of a 
number of companies is shown in the 
following table, the percentage being 
much higher in preliminary term or 
modified preliminary term companies: 


PN EE detneeesssbtesssossanebeons 20.06 
PE OE wrdnnseesescincecevessoe 74.5 
Dameere Meserve, Ned, o.o..ccccccrccsss 75.9 
Ch ME stecpetendese sed 0neteeeeee 76.0 
CE, SE bececccecveseeeswenes 76.5 
Commectiont BMutaal .....ccccccccesoves 18.26 
COUR TINGE BARR cvecccccccsescccvcese 70.5 
DE BOEBvsccsdeescocensévereeos 17 

DP Us Mes 66060054600440s0000000 26.97 
Pt Pi tavigaditeneseedeenbeowe 22 

POE BOMUMEE csccceswcrtrcesccvecsess 64.8 
CSOTERIND so ccccccdnescesscccscecereeee 24.23 
Guaranty Moetual, Te. 2.ccccccccccccesee 60.8 
OS errr rr rrr ee 70.1 
Home Life ........ Midis vteateratewes 24.64 
ee rrr te 24 













Massachusetts Mutual ...........++.+++: 25.82 
PEURUEE TIOMGEE cccccccccccsscvccssrees 24.04 
DEEN ad eusccedccrcesessseeesees 29.37 
Michigan Mutual .............eceeeees 76.45 
Minnesota Mutual ...........eeeeeeees 74 
ES Rr 21.6 
PE, Wile Ms Me 6bcsvsccsessosensees 63 
New England Mutual............++e++ 26.2 
TR 8 rrr Tt 23.38 
Northwestern Mutual ..........-+-+e0005 21.9 
North American, N. J. ......----eeee08 54 
Northwestern National, Minn. .......--- 80 
Pecihe Mattel ...cccccccccccccccesesse 2.7 
PE NEE os. ccccccvcesecesveseosses 24.59 
Phoenix Mutual .........2cccccsceceves 21.5 
Provident Life & Trust.........-+++++- 19.47 
PUMEOMEI cccccccccccccccccoccsosssse $2.29 
Royal Union, Ta. ..2.ccccccccccccccces 74.1 
DED. Ga rdcsccvcerercdavcsseseeceece 23.1 
DEE, WE cccccocvedabecctccecsaets ze 
BONED cresiccccncnccecscocovcessees 16. 
eS errr er 22 io 
Union Mutual ...........- Pere 2 _* 
United States Annuity & Life.......--- = 
United States Life.........-.-++eeeeeee -y 
WOES GE seccccccccccccvccsssesecess 7 . 
Western Mutual, Ia. by 
Washington ........... 1 





Genius is intensity. Digression is - 
dangerous as stagnation. He who {fol- 


lows two hares catches neither—Suc- 
cess, 





When the disaster happens will be 
too late. A policy taken now will be 
good then; intentions will be valueless 
at such time. 





, 
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SAYS THERE IS ROOM FOR 
HONEST YOUNG COMPANIES 


It is interesting to note the attitude 
taken by the older companies toward 
the new ones. The Northwestern Mu- 
tual says on the subject: 

“The theory that competitive activ- 
ity is a large factor in creating new 
business has received confirmation in 
Wisconsin, where over twenty promi- 
nent companies withdrew their agencies 
because of objectionable legislation. Al- 
though the list of withdrawing compa- 
nies included some of the best institu- 
tions in the country, the withdrawal of 
their competition has not unduly in- 
creased the Wisconsin business of those 
which remained. From the standpoint 
of the wideawake field man fair com- 
petition is a good thing for business be- 
cause it ‘starts things.’ For reasons of 
this kind the well established life insur- 
ance companies are not unfriendly to 
the organization of new companies 
along proper lines. 

“There is plenty of room for all hon- 
estly conducted companies. What the 
established interests in the life insur- 
ance business do object to are the meth- 
ods adopted by many of the new com- 
panies in seeking to establish them- 
selves. The use of ‘special induce- 
ments,’ stock schemes, and ‘agency 
company’ attachments which milk the 
insurance company of enormous com- 
missions (in one case 90 percent first 








year and continuous renewals of 10 
percent), are sure to cast discredit on! 
| 


the whole business when the leaves be- 
gin to fall. For the reason that the 
very numerous companies lately organ- 
ized and operating under these devices 
are facing certain failure this ‘organi- 
zation hysteria’ is a serious menace to 
the great conserving force of the insti- 
tution of life insurance. Already a num- 
ber of these concerns are on the rocks. 
Clearly no class of companies, however 
well established and efficiently man- 
aged, is entitled to a monoply of the 
field, nevertheless if new companies 
cannot be launched without the aid of 
some deceptive stock scheme supported 
by impossible estimates then the fewer 
the better.” 





GOES AFTER MORTGAGORS 


An agent writes this paper that he 
watches all recorded mortgages. If a 
man places a mortgage on his property, 
the agent shows him the benefit of cov- 
ering the amount by a policy to protect 
his family in case of death. Perhaps 
the mortgagor can only afford to pay 
for a term policy. The danger should 
be pointed out to him and if he can 
pay for a life policy it should be placed. 
If, however, financially he needs to 
economize to the last cent, a term pol- 
icy should be sold with the idea of con- 
verting it later on. A mortgaged home 
should never go unprotected. A mort- 
gage is an intolerable load for a family 
to carry with the chief money earner 
gone. This is one of the fruitful ave- 
nues for the life agent to follow. The 
arguments are forceful, practical and 
convincing. 





NOTEWORTHY ADVANCE 


The Berkshire Life Insurance Company 


of Pittsfield, Massachusetts 


takes an advanced step in the interest of the policyholder by the adoption of the 
following liberal features in its new policy contract: 


LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Dividends at the end of each policy year. 


Thirty-one days of grace in payment of all premiums after the first year. 
Paid-up insurance, or cash surrender value or extended insurance after two years’ premiums have 


been paid. 
Loans for the full cash surrender value. 


Policy payable in one sum or in instalments for term of years. 


Policy incontestable and no restrictions upon residence, travel and occupation, after the first policy 
year, except as to military or naval service in time of war. 


a of the insured to change the beneficiary. 
Liberal re-instatement privileges. 


Every effort has been made to make this new policy the very perfection in a life insurance contract. 


For further information, apply to 
A. K. HANNEN, General Agent Northern Ohio 


OHN A. RINGOLD, General Agent Southern Ohio. 


ILLIAM D. WYMAN, General Agent for Illinois 


319-320 Williamson Building, Cleveland 
° 21 Carew Building, Cincinnati 
100 Washington Street, Chicago 





The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Tnsurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 


other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. $162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $72,011.84 per day in Increase of Assets. 





MUTUAL LIFE POLICIES 


ARE EASIEST TO 


SELL, BECAUSE 


Yearly dividends have been increased for the last three years 1906-7-8 at a rate equalled by no 


other company. 
by few companies. 


Cash values guaranteed in the new life and endowment policies, are equalled 


Attractive features have been added to standard policy forms. Liberal terms offered pro- 


ducing agents under the 1908 contracts. 





For Information Address, GEO. 


T. DEXTER, 2nd Vice Pres. 


The Mutual Life Insurance Co. of New York 


34 NASSAU STREET, 


NEW YORK, N. Y. 








THAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


WANTED 
RlolidliiecG 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


turn prospectives into policyholders. High- 
ly liberal policy and values, extremely low 
premium rates, notable annual dividend 
record 








MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 
Chi A > L. Bi B , Mi . 
"$16 Merchants Loan & Trust Building. 
Columbus Agency: 1003 Outlook Building. 








To make money, sell the people 
something they want. Sell them 








W. B. LANE, Vice-President The NEW 

2 66 Broadway, New York Monthly 

WANTED |\\e9)"".” 
The 

Three Life Insurance Prudential 





| The Newest Thing in Life Insurance ! | 


Stock Salesmen 
by a Company fully organized 
and writing insurance. 

A money maker. Address, 


G. A., care Western Underwriter 





We want Agents. 
We want Managers. 
We want YOU! 
THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 
Incorporated as a Stock Compaay by the State) 
of New Jersey 
JOHN PF. DRYDEN, 
President. 








NEWARK, N. J. 











Commercial Life Insurance Company ¢#!caco 
LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 
Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 





The Old Line Bankers Life Insurance Company is constantly entering 
new territory east and west, and want at once hustling men who can handle 
general agencies. 


Write us for terms and territory. Your DELAY will be your LOSS. 


Bankers Life Insurance Company 


Lianmcoinmn, Nebraska 


Provident Life and Trust Company 


OP PHILADELPHIA 





Insurance in Force, $191,986,786.00 Assets, $61,023,581.59 
The NEW POLICIES of the Provident are un- The premium rates of the Provident are exceed- 
omgoenne for conciseness and simplicity of form ingly low and are still further reduced by large 
and for adaptability and liberality in all essentials 


annual dividends. 

CORRESPONDENCE WITH AGENTS SOLICITED 
Yercur & Extis, General Agents, WesternOhbio . . 812 Union Trust Building, Cincinnati, 
S. S. SaFFoLp, General Agent, Eastern Ohio . 706-710 Garfield Building, Cleveland, Ohio 
J. W. Crook, General Agent . 720 Spitzer Building, To! hi 


ledo, Ohie 
‘ & P , General Agomts . + +s . .. 825 Marquette Building, Chicago, LiL 
Bassatt & Ruuse, General Agents . « « 4 Home Bank Building, Betreit, 


. + 
° . . . . . . 














ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 

Capital Stock, Pull Paid, $150,000.00 
A regular legal reserve, old line Life Insurance Company 
with all Policies secured by a deposit of the full legal 
reserve with *he State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good men. 
ADDRESS THE HOME OFFICE 

Missouri Trust Building 


The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 





O98 SAT N dee OWS wel 
ig ae Re ONS Stas 


ST. LOUIS 


THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 





Has furnished perfect pro- 
tection at proper rates for 
= 59 yans——— 


Contracts direct with company. 
good territory open. 
direct. 


1019 Ashland Block., Chicago, Ill. 


Some 
Address company 


Our agents are representative citizens of 
their respective communities. 
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SOME PLANS EMPLOYED IN 
WORKING A NEW FIELD 


(By Fred G. Rapp, Security Mutual of New 
York.) 

On entering a new field I first make 
the acquaintance of some of the leading 
business men and physicians of that 
particular place and from them get a 
list of names, ages and standing of 
every insurable person residing in the 
town and the rural vicinity. 

After securing this list I mail each 
one from my office a circular describ- 
ing the policy which I have in my mind 
to sell him, together with other litera- 
ture which assists me in placing my 
prospect in an insurable frame of mind. 

Assistant in New Territory.—During 
my first visit I also look for some good, 
honest citizen who has the confidence 
of the people to drive me about the 
country and assist me in my work. This 
is the hardest part of the game as he 
must be a man above reproach or he 
will do more harm than good. Such a 
man wants to know with whom he is 
going to work and the company’s stand- 
ing, etc. So if he has not already heard 
of my work and company, I ask him to 
write to my home bank and to leading 
business men of my county, and show 
him letters of recommendation from 
various county officers. This work I 
follow up by an aggressive and untiring 
canvass, calling on every one of my 
prospects. 

Working with the Prospect.—I gen- 
erally begin by asking the prospect if 
he received the literature and tell him 
that my company is particular whom it 
accepts as a policy-holder, but as he 
had been recommended to me, I 
thought that he would be able to re- 
ceive a policy with us. I then explain 
the policy best adapted in his case, and 
begin to create in him a desire to buy. 
After he thoroughly understands the 
contract offered him I get out the ap- 
plication blank and immediately ask for 
his birthday, etc., and proceed to fill 
out his application. Last I ask him his 
full name, which now he will generally 
give, whereas he would object if asked 
when the application was first pro- 
duced. I then hand him the pen and 
request him to sign the application, 
and right here, if he hesitates, I pour 
a hot shot lecture of old line insurance 
into his ears, showing the advantage 
to his family of a policy, in case of his 





WANTED 





death, advantage to himself as an in- 
vestment, if he lives; the advantage of 
the policy as collateral and all the other 
good points; the danger of procrasti- 
nating, etc. 

My driver will also put in an occa- 
sional word, but he must be told not 
to talk too much, but carefully. 

Whether I write my prospect or not, 
’ll make him my friend before I leave 
him, and so have an opportunity to call 
on him again. 

Incidental Helps.—After several ap- 
plications have been written in the new 
field others will follow—work will be 
easier. 

Showing the application of a neigh- 
bor helps matters greatly. To some of 
the procrastinators I send personal let- 
ters, showing them that I take an in- 
terest in them and these letters are 
mostly always appreciated. The result 
may seem surprising to those who have 
not tried it. 

I invariably follow up these letters by 
a personal visit and generally in this 
way close the hardest case. 

When canvassing I hand out our new- 
est literature, blotters, etc., which has 
its good effect as an advertising me- 
dium, and also aids in interesting the 
public in insurance matters. 

Uses Company §Literature—One 
thing is certain. I make every piece of 
printed matter sent me from the home 
office do its work, and you will not find 
any of the company’s literature laying 
on my desk covered with dust, as I 
have a place for the different kinds of 
literature so that same is not soiled, 
but made good use of. 





TERM INSURANCE 


In speaking of the controversy be- 
tween the Mutual Benefit and Penn 
Mutual as to term insurance, the Fidel- 
ity Mutual says: 

“While we believe term insurance 
has its place, we confess that in this 
argument our sympathies are with the 
Mutual Benefit. We believe term in- 
surance is no more satisfactory to a 
company than it proves to the average 
policyholder. Selection under it, dem- 
onstrated by the record of the Mutual 
Benefit, showing under term policies a 
ratio of actual to expected of over 150 
percent, results in excessive mortality 
in that class, which condition is made 
worse, when the period of expires is 
reached, by the expense of replacing, 
not the poor risks, but the good ones.” 


Can You Write Life Insurance ? 


and did you know that the OLD COLONY LIFE is paying as 
much commission (and in some cases more), for writing the 
popular NONPARTICIPATING plans, as most of the participat- 
ing companies are paying for the HIGH-PRICED kind now so 
hard to place. 


We make PERMANENT (Life) contracts, the NON-BREAK- 
ABLE KIND; RENEWALS PERMANENT whether you stay 
with the Company or not. 


Write for terms and plans, stating how much you can place annually. 


OLD COLONY LIFE INSURANCE COMPANY 
Old Colony Building, CHICAGO. 








The New Guaranteed Policies 
ISSUED BY THE 


Central Life 


OF DES MOINES 


Will enable the average agent to double his production. . 
Liberal contracts and special advantages granted to both experi- 
enced and beginning agents. 


Now is the time to get a good position with a growing western 


eom ° 
sited Address GEO. B. PEAK, President. 














United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 


Home Office: Heyworth Building, Chicago 


Issues Poticies THAT SELL BECAUSE OF 


Annual Dividends. 

Management expenses limited by policy contract. 

Reserve deposited with State of Illinois. 

Annual additions on Twenty Payment Life and Endowment. 
Maturity when reserve and accumulations are sufficient. 


For attractive contract and territory, address 


ZENO M. HOST, Director of Agencies 





A CAPABLE and energetic representative at the Home Office 
of a conservative Western Life Company, legal reserve, to 


take charge of its “Home Office Agency.” A beautiful city of 
200,000, offering one of the best fields for successful work with 
a growing company using no schemes, but operating only along 
tried lines. 

No advisory board or stock jobbing. An especially good 
proposition awaits the desirable selection. 

Correspondence strictly confidential. 


Address, R-23, care Western Underwriter. 








SATISFIED ACCENTS 


The Lincoln National Life, now entering its 
fourth year is paying EARNED 


DIVIDENDS TO POLICYHOLDERS 
exceeding the average paid on like policies by all the 
Companies reporting to New York State. 

Such results beget satisfied Policyholders and they 
in turn beget successful Agents. 

WE CAN REFER YOU TO MANY OF EACH. 
Operating in Indiana, Michigan, Ohio and Pennsylvania. 


Lincoln National Life Insurance Company 
FORT WAYNE, INOIANA 
its Name Indicates its Character. 





PLACE FOR PRODUCERS 





SECURITY MUTUAL LIFE 
BINGHAMTON, N. Y. 














A Good Man Wants a Posie 
tion With a Good Company 


A Company that can meet the requirements of the various Insut- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IAB. 
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QUESTION AS TO AMOUNT 
OF AN ACENT’S COMMISSION 


(By Lucius McAdam, Actuary United States 
Annuity and Life.) 

The problem of what an agent’s com- 
missions should be on the business he 
obtains is one which has confronted 
the officers of life insurance companies 
from their foundation. It is not so sim- 
ple as it would appear to be, either 
from the agent’s standpoint, or from 
that of the officer. 

The agent is apt to look at it from 
what other companies offer him, al- 
though this offer may be excessive and 
beyond what a company intending to 
have a permanent existence can safely 
afford to pay. 

On the other hand, the presiding of- 
ficer, if brought in from some other line 
of business, is astounded at the per- 
centages of commission on the first 
year far exceeding that to which he has 
been accustomed. It is necessary to 
show him that the company is dealing 
with a proposition which does not end 
with the first and only sale of his goods, 
but with a continuing renewal price last- 
ing for years, or even for a lifetime. 

The agent must also learn that if his 
business is to remain permanent and 
he is to continue to hold the confidence 
and respect of his neighbors and pat- 
rons, it is very important to him that 
his company should be conservative in 
its expense account, and so continue to 
survive and prosper. 

When the writer first went into this 
business many years ago, the ordinary 
rate of commissions was 10 percent of 
the first year and 5 percent on the re- 
newals, and the latter was based on 
the agent collecting the renewals in the 
same manner as a real estate agent 
would collect rents. 

An agent of more than ordinary abil- 
ity would receive 15 percent of the first 
year and 7% on renewals. The general 
business was ordinary life and the load- 
ing from 20 to 25 percent of the gross 
premiums, so that the company reserved 
to itself about 10 percent of the first 
premium to pay the cost of new busi- 
ness, and about 15 percent of the re- 
newal income to pay the cost of con- 
ducting the office business by way of 
fixed charges for office rent, salaries 
and general miscellaneous expenses, as 
well as to pay dividends, if any sur- 
plus should accrue from this source. 
As new companies came into the 
field, however, competition became 
greater, and first year commissions 











were raised to 25 percent, with renew- 
als at 7% percent, and the theory be- 
came prevalent that a company could 
rely upon at least two renewals on the 
average, so that they could even afford 
to pay a brokerage of 40 percent, being 
the first year 25 percent, and two re- 
newals of 7% percent, equaling 15 per- 
cent, making in all 40 percent. 

Thus the merry war started, and the 
brokerage soon became a first year 
commission, with an upward tendency 
as managers became more daring, and 
the actuary and his loading were en- 
tirely ignored. 

About the year 1873 the crash came 
joined to the financial panic, which sent 
many of the younger companies to the 
junk heap. The older and more con- 
servative companies survived, some by 
reason of their conservatism, but more 
by reason of being already firmly es- 
tablished with a large renewal income. 

This latter then became a source of 
temptation to officers to increase their 
expense for new business at the expense 
of the surplus fund of the old insurers, 
and extravagance of management be- 
came the rule until checked by the leg- 
islative investigations of 1905 and 1907. 

A period of scientific investigations 
of the matter then began, the high- 
priced manager and his agents went to 
the rear, and the conservative officer 
and his actuary came to the front. 

It was now seen that commissions 
must be based on the ability of the 
company from the loading on its pre- 
miums to pay them, that they must be 
graduated or graded in accordance with 
that loading, and varied according to 
the kind of policy proposed to be is- 
sued. 

One state (Wisconsin), by its laws, 
went still further and limited the load- 
ing, or, in other words, fixed a maxi- 
mum price for the usual forms of pol- 
icy, so that the expenses of a company 
operating in that state are necessarily 
limited. Competition between the com- 
panies, however, is equally powerful in 
reducing the premium charged to the 
insurer to a price which he ought to 
pay. 

At the same time, the officer and the 
agent are forced to consider that their 
compensation must be restricted to what 
the loading provided for that purpose 
will warrant. 

Far better conservative commissions 
and continued existence and prosperity 
than extravagant outlay and a short 
career with an ignominous ending. 





Don’t trust to luck. 





HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will drop us a 
formation that will Mell 


ostal we will give you free of charge, in- 
to your being able to write 365 policies each 


year. It is a sure way to closeevery prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHICAGO, ILL. 


In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 





\VJANTED 





High-class Salesmen to sell 


“Guaranteed Income Policy’ 


Our successful‘ agents now writing from 


$25,000 to $100,000 a Month 


CLEVELAND LIFE INSURANCE COMPANY 
Home Office—Rockefeller Building, Cleveland, Ohio 


WRITE FOR BULLETIN 





AGENTS WANTED | 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 




















; ADDRESS—— 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS — —_— or 
COMBINATION OFFER Men Who 
National Life Annuity Company cece TERRITORY | fl che athe 
Muttal Health and Accident Associatio.. PLAIN POLICIES | {xf 'Mocual. 
OP AMERICA olicies recently 











changed to com- 
ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Zo. 
Portland, Maine 
FRED E. RICHARDS, Paesioent 


Thornton Chase, Supt . 84 Adams St., Chicago, IIL 
Edeon D. Scofield, Supt., 180 Broadw' y, N.Y. City 


FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 


Ona Plan Everyone can Afford. Contracts Up-To 
Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 


Opportunity is at Your Door 


if you are a “business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


&. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 
Pittsburgh Life & Trust 
Company 
W.C. Baldwin, Pres. Pittsburgh, Pa. 


Issues the best Life, Accident and Health 
Policies on the market 
Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company | 
Endorsed at Home 
: over $4,500,000.00 
Home Office 
Pittsburgh Life Bidg., Pittsburgh, Pa. 























The Fidelity Mutual Life 


INSURANCE COMPANY 
— OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 





—L. G. Fousz, President—— 


Assets 














The Most Popular Up - to - Date Policies 


CONTAINING MANY TALKING POINTS, 
Managers and General Agents Wanted in I!inois, Ohio, Pennsylvania and Georgia. 


Sp endid opportunity for men of acity to make a permanent connection with a well-known Company 
organized under the laws of Ohio and subject to rigid annual cxaminations. 
Do not delay investiyation but begin at once to profit by selling the matchless contracts of this 
progressive Company. dress 


THE COLUMBIA LIFE INSURANCE COMPANY 
FELIX G. CROSS, President 
Home Office: Rawson Building, . 
REPRESENT A WESTERN COMPANY 
The Reserve Loan Life 
Insurance Co. 


CINCINNATI, OHIO 
The Indianapolis Life 
Insurance Company 
WANTS FIELD MEN IN INDIANA 

THIS COMPANY 























NBSANAP OLED Never Issued Special Contracts. 
Operates under the Never Issued “Dated-Back”™ Policies. 
pos Never Had an Agency Stock Scheme. 
Compulsory Dep it Law om Premiums and Largest Annual Div- 
nds of any Company Operating in Indiana. 
Reliable Agents wanted. Address Policyholders Well Satished. 
Agents Making Money. 


ee 





FRANK P. MANLY” Vice-Pres. & Gen. Mes 
Indianapolis 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of icipating and non-participating policies and secures them a deposit of their 
full wie a approved securities with the State of Iowa. This is the law. certificate from the 
State itor wit cy. 

a] Rese of ae rtm | 1906. 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 
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MR. PIERSON’ $ DISCUSSION 
OF “ANNUAL DIVIDENDITIS” 


Life insurance men have read with in- 
terest the pamphlet of W. H. Pierson, 
superintendent of the actuary’ s depart- 
ment of the New York Life on “Annual 
Dividenditis.” It is not an attack on the 
annual dividend plan, but rather a crit- 
icism of those agents who make the 
dividend feature in the canvass of more 
importance than the sale of the life in- 
surance itself. Instead of the all-around 
equipment of other years that a com- 
pany gave an agent, Mr. Pierson con- 
tends that some companies have con- 
verted their men into annual dividend 
specialists. Their time is given to get- 
ting up dividend illustrations, compari- 
sons and ratios. In dwelling so exten- 
sively on the annual dividend feature, 
Mr. Pierson believes it tends to narrow 
the vision of the agent and make him 
overlook the real function of life in- 
surance. 

In the competitive annual dividend 
strife Mr. Pierson claims more has been 
paid than earned, especially in case of 
first year dividends. He holds that first 
year dividends can only be paid at the 
expense of the older policyholders. To 
pay a first year’s dividend, Mr. Pierson 
says, means the postponement of ex- 
penses, anticipating mortality profits or 
borrowing from the old policyholders. 
The dividend race, he says, has forced 
companies to change their formulas and 
adopt new theories in order to meet 
competitors. 

Mr. Pierson claims that no life com- | 
pany can earn a dividend on the pre- 
mium paid the first year. It must take 
such dividend from surplus and thus 
weakens its future dividend paying abil- 
ity. 

Mr. Pierson then presents a table of 
figures of the six leading annual divi- 
dend companies in which he shows a 
deficit in each at the end of the first 
year ranging from $6.73 to $7.77 on 
each $1,000 policy. In spite of the defi- 
cit the dividend paid ranged from $2.62 
to $4.95. 

Mr. Pierson then says: “It is per- 
fectly plain that if unearned dividends 
are paid to policyholders who have been 
only one year in the company, it must 
be at the expense of those who have 
been longer in the company; and that 
the net result of this system is to pen- 
alize for the benefit of those who drop 





out early, the policyholders who keep 
on paying premiums, surely a bad plan 
alike for the institution and for the in- 
dividual who insures in good faith and 
means to persist.” 





CALL THE DOCTOR QUICKLY 


One of the companies calls attention 
to the fact that it is difficult for some 
of those outside of the business to un- 
derstand why rush methods are neces- 
sary in life insurance and disastrous in 
other lines. Many men are afraid to be 
examined. They would purchase life 
insurance if they could waive the med- 
ical examination. Agents have to use 
strong persuasive powers to write the 
application and then almost force the 
applicant into the doctor’s office. Many 
prospects will put the agent off con- 
tinually until the agent is strong enough 
to force the application over. It should 
be part of the agent to minimize the 
fear of examination. The agent who 
can go about this and get a man 
promptly examined is the one who 
makes the money. Experience shows 
that unless an applicant is examined 
promptly he is not likely to carry out 
his part of the contract. This com- 
pany urges agents to get the applicant 
examined within twenty-four hours af- 
ter taking the application. 


STRIKING COMPARISON 
The capitalized value of productive 
lines in the United States in 1906 was 
over $206,000,000,000. The insurance on 
these lives was $12,500,000,000, or less 
than 5 percent. 








@. FRANKLIN FLICK, Pres. LEE F. COLE, Bee 


Che Northern 
Life Insurance Company 


OF ILLINOIS 


Our Motte: Publicity and Accountability. 


It has no schemes to interest agents or 
mislead the public. — 


Good renewal manager contracts for a few 
competent insurance men. 


First National Bank Building 


CHICAGO, ILL. 
Miles M. Dawson, J. H. Thompson, 
Actuary. Supt. of Agencies. 





THE FORTY MILLION DOLLAR 


SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 


known as the South is marked 


by the accomplishment of the State 
Mutual Life Insurance Company of 


Georgia. 


Forty Million Dollars of Insurance have been fo on the books 


of this Company the first two years of i its life asa 
Over a million and a quarter of assets have been accumulated 


tution. 


al reserve insti- 


in this period and the Company's income in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable i in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 
_HOME OFFICE, ROME, GA. 


C. R. PORTER, President 





AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets - . ~ - - - ° 
Surplus Security to Policy Holders - 
Insurance in force - - . - ° 


$ 1,856,364 
317,617 
21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. PALMER, President 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Actuary and 
Assistant Secretary 


FRANK E. HITCHOOX, Field Manager 
WM. D. MITCHELL, 2nd V. Pres. and Gen’! Counsel 
DR. CHARLES D. PIPER, Med. Director 





As Helps to Selling our New Policies (1908), an Agent 
has: 

Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 
secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 

These are effective helps with intelligent people. 


We have some open territory. 


EQUITABLE LIFE OF IOWA 


Des Moines, Iowa 


NATIONAL LIFE INSURANCE COMPANY 


of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 











Insurance in Force December 31st, 





$50,066,932.77 

RECORD Inerease in Apportioned Surplus i in 1907, 105,734.09 
OF 1907 Gain in Assets, - 1,037,668.19 
Excess of Income over Disbursements, 1,093,623.43 





CHICAGO’S OLDEST AND STRONGEST COMPANY 

















RELIANCE LIFE 
Pittsburgh. 








Policies that can’t be 


Pennsylvania, Ohio, 





Assets over two and one-half millions. 
Exceptional opportunities for General Agents in: 


beat. 


Iowa and Alabama. 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Lute 


Should cogent to Ohio people everywhere, because of the protection 
guarantee under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. 

The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent connection, address 


THH COMPANY, Columbus, O 











—— 
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HOW TO BUILD UP A COOD 
LIFE INSURANCE BUSINESS 


(By F. Stanley Watson, Superintendent of 
Agents, Hartford Life.) 

“How the field men should go to 
work to build up a business and the 
best methods of closing the business.” 

For the most part the subject can be 
covered by the three words, “Go to 
work.” ; 

I have noticed various types of life 
insurance salesmen, the flashy writer 
and the plodder among the number, and 
I believe after a period of years you 
find the plodder in a better position 
than his more showy brother. 

In other words, I strongly urge every 
man who has an ambition to succeed 
to put in as many hours as his grocer, 
or butcher, does. 

I have noted the failure of so many 
life insurance men by reason of the fact 
that they go at things unprepared and 
unsystematically. 

Could a lawyer hope to win his case 
going into it with no previous prepara- 
— Know your company and policy 
well. 

It is just as essential to have system 
as it is to work. The days are too 
short not to utilize them to advantage. 
Look ahead, map out Monday’s work, 
for work in a certain community. Tues- 
day’s work in another section, and so 
on if you be in a country district. If 
you be a city worker go over your 
prospect cards and sort out these for 
Monday and those for Tuesday. If you 
have no prospect cards, by all means 
get some. 

If you haven’t a list of prospect cards 
begin preparing one. As you are in- 
troduced to a man, if his appearance ap- 
peals to you, put his name down and 
by whom introduced. After a little 
lapse of time drop in to see him, tell 
him your business, find out what you 
can from him, don’t stay long, be tact- 
ful and withdraw graciously. You 
have made an impression. Follow it 
up. Don’t permit a man to forget you; 
speak to him invariably. He will ask 
somebody who you are. Thus, you see 
you must, also, cultivate your faculty of 
remembering names and faces, for a 
man certainly does appreciate being re- 
membered, for it makes him somebody. 


POINTS ON CLOSING 


Agency Superintendent Watson of 
the Hartford Life, after ten years’ ex- 
perience in the field, gives the follow- 
ing hints on closing prospects: 

“When once you have opened the 
conversation, never permit it to drag 
for want of illustrations or arguments, 
and do not put yourself in a position 
whereby your prospect can say that he 
does not care for it, until you have com- 
pleted your arguments, for until it is 
presented to him he is not in a posi- 
tion to say no. Of course, the good 
agent will not quietly submit to the 
first several ‘no’s,’ but will come back 
with fresh arguments and illustrations. 
Finally, if he refuses, ask him his objec- 
tions to the proposition, expressing 


National Life Insurance Co. 
Montpelier, Vermont 
Established in 1850, 











Operating in 36 States 


Joseph A. De Beer, Prest. H. M. Cutler, Treas. 

James T. Phelps, V-Prest. A.B. Bisbee, M. Dir. 
James B. Estee, 2d V.Prest. C. E. Moulton, Actu’y 
Osman D. Clark, Secretary F. A. Howland, Co’sel 


yourself something after this fashion: 
‘Mr. Jones, you are a good business 
man; everything points to that. I see 
it all around here when I observe how 
nicely you keep your store; those things 
were not just pitched up there from the 
floor. You show judgment and taste in 
the arrangement of things. Now, you 
can’t tell me that you are not in a po- 
sition to be able to think favorably of 
life insurance. Wanamaker has made 
a success of life; he carries $3,200,000; 
Colgate has made a success of life, and 
he carries $2,500,000; you are doing well 
here and now I want to fill this out for 
you.” (At this point have your applica- 
tion spread out, and start off by asking 
him in what month he was born.) Con- 
tinue to point out men who have made 
a success, and whose examples we 
should follow by doing as they did rel- 
ative to carrying a good bit of life in- 
surance. 

“In nearly all of my cases (I would 
say 90 percent), I never ask my pros- 
pect to ‘let me fill this out for you.’ 
Human nature dislikes to be talked 
into anything, and on this account I 
handle the work at this, the most cru- 
cial moment, as gently as possible. In- 
stead of putting it to your prospect as 
stated above, have your application 
spread out, and say something after this 
fashion: ‘Mr. Jones, I am going to put 
this in force for you, for I know you 
appreciate its value, and will never re- 
gret it.’ Of course, I begin to write, 
and you will be surprised to know how 
often it goes through, and your man 
will answer all of your questions in the 
proper order.” 


FAVORS SEVERAL LINES 

The Travelers is urging its men to 
give their attention to all lines the com- 
pany writes—life, accident and health, 
and liability. It takes the ground that 
if a man can not be reached at one 
angle he may be from another. It has 
published letters from agents who write 
all lines, which indicate they have been 
successful in building up a business in 
each direction that amounts to some- 
thing. 








HERE IS THE SECRET 


When you interview a prospect for 
life insurance your success depends on 
the frame of mind you are in. If you 
are fortified with a strong determina- 
tion to get the application, if you be- 
lieve in the goods you are selling, if 
you are in a fighting mood, you will 
break down all opposition. That is 
why men outdo themselves in contests 
of all kinds. You cannot discourage a 
real fighter. Every rebuff increases his 
power. Intensity of purpose is the 
thing.—R. F. Furman. 





[ JOHN P. MUNN..M.D] 


PRESIDENT 


Prance commented’ 


JAMES R. PLUM 
Leather 


CTARENCE H KELSEY 


Pree Nite Ouarentes and Trust Co 


WILLIAM H. PORTER, 
Pres Chem. Net Bank 
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Good men, whether experienced in life 
insurance or not, may make direct con- 
tracts with this company, for a limited ter- 
ritory if desired,and secure forthemselves, 
in addition to first year's commission, a 


Home Office, No. 277 Broadway, N. ¥, 








ewal interest insuring an income for 
future. Address the Company at its 























ONLY THE MAN 


with a Columbian National License may sell 


Massachusetts Non-Participating Life, 
Massachusetts Accident, 
Health and Disability 


Liberal Policies backed by a large Surplus 


We want high grade men-—General Agents, 
City Managers and District Managers. 
Save time by writing fully. 


The Columbian National 
Life Insurance Co. 
Home Office, 180 ‘Federal St., Boston 














A POLICY ~ 


YOU CAN SELL 


To all people, on the Reserve Fund Plan, offerin 
a Permanent Guarantee of cost. Only one kind o 
Policy is issued to both men and women on ages 
from 18 to 65, in amounts from one to five thousand. 
District Managers are wanted in Michi 


n, Indi-) 
ana, lowa, Missouri, Oklahoma, Kansas, Nebraska-, 








THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the followinz unrivaled points of 
superiority which mike its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
policies are simple in verbiage and most 
liberal in provisions. THs UNION CEN- 
TRAL has no investments in stocks or 
bonds. 


JESSE RB. CLARE, 
President. 


E. P. MARSHALL, 
Vice-President, 


We Are Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members dring Aim a hundred 


Colorado, Wyoming, Wisconsin, North and South:| more. Unity protection SELLS ITSELF. 


Dakota, Texas, Tennessee, Virginia and West 
Virginia, Utah, Pennsylvania, New Jersey and 
Delaware. 

If you are interested in selling Mutual Life 
Insurance under the Most Liberal Renewal Interest 
Contract ever offered, write the Home Office at 
once for full particulars, 


National Life Associatioi 
DES MOINES, 10Wé — 





A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa 
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of Milwaukee 


+ 


The Northwestern 
Mutual Life Insurance Co. 


H. L. PALMER, President 
A. 5S. HATHAWAY, Secretary 


New Business Paid-For 


Signs of the Times 





of life insura 


insure in. 


MIE rapid increase in the new business 
of The Northwestern during the period 


after shows that The Northwestern has 
never lost the confidence of the public and 
that it is easier than ever to write business 
for The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 


nce investigation and there- 


See The Northwestern's 1908 policy 
contract with its Dividend Options, Paid- 





This Company held January 1, 1908, and gained 
) during the past decade: 


ary 





P . . 1905 . «6 «© « « $90,334,038 up and Endowment Options, Options of 
ssets, 40,354,241.29 Gain, 1724 s 
Surplus, $4,539,688.47 1 Gain, 1494 1906 . « «© « « 93,563,452 Settlement and the new Premium Loan 
Insurance, $153,467,472.00 Gain, 100% 1907 . « «© « «+ 102,233,634 feature. 
Issues Partnership and Corporation 
Each year larger than in th vious 
Its life, term and endowment contracts are liberal a — Insurance. 


and attractive. history of the Company. 


For further information or an Agency, 


address H. F. NORRIS, 
Superintendent of Agencies. 


D, G. DRAKE, General Manager 
424 Marquette Bldg., Chicago, Ill, 


H. J. SNELL, General Agent 
424 Marquette Bidg., Chicago, fll. 


OLMSTED BROS. & CO., State ~ = 
land, Ohio 


Commenced Business 1858 




















Williamson Bullding Clev: 
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Taken from Bulletins 


Suppo se “you were in “the rom busi- 
ness and went or wrote to people and 
asked them to buy “some bonds.” 


You'd be lucky if you sold any, wouldn’t 
you? “Some bonds” lacks definiteness 
and for that reason is weak. 

Suppose, instead, that you went at a 


farmer or a business man with a definite 
bond investment, saying: 

“Here is a thousand dollar first mort- 
gage bond of the Pennsylvania railroad, 
running 20 years, yielding 444 percent 
interest. I can sell it to you today ex- 
actly at par. It is worth much more.” 


Wouldn’t you secure the man’s atten- 
tion and be likely to make a sale? 

Now, when you ask people to buy 
“some insurance” your approach lacks 
definiteness and sales will rarely follow. 
The public knows less, generally, about 
life insurance than it does about bonds. 
Unless you go prepared with facts and 
data to present a definite proposition to 
your man, stay away. You must be able 
to make him a clean-cut proposition. It 
is “up to you” to create in him the de- 
sire to buy a policy by presenting to 
him the particular form of insurance 
you believe he needs—the kind of pol- 
icy that will appeal to him.—New York 
Life Bulletin. 





“Why insure early?” Volumes have 
been written philosophizing on and set- 
ting forth facts in answer to this ques- 
tion. While it is becoming better un- 
derstood, largely through the efforts 
made by the industrial companies in in- 
suring families, including children, there 
are multitudes of young men and wo- 
men who do not fully appreciate the 
advantage of taking out insurance in 
early life. One of the life companies 
recently issued a pamphlet giving fig- 
ures from its records, demonstrating the 
advantage of insuring early. One pol- 
icy was issued in 1867 at age 26; an- 
other, ten years later at age 36; a third, 
ten years later at age 46, on the ordi- 
nary life, annual dividend plan, for $10,- 
000. All are aged 67 in 1908. 

The one who started the insurance at 
age 26 has had protection for forty-one 
years, at an annual premium of only 
$207. Dividends have reduced the ag- 
gregate payments to $5,119.40. In 1908 
the dividend amounted to $137, reduc- 
ing the net cost for the year from $207 
to the trifling sum of $70. 

The second, who started at age 36, 
has had thirty-one years’ protection, at 


an annual premium of $272.50. His ag- 
gregate payments have been reduced by 
dividends to $5,917.50. The 1908 divi- 
dend amounts to $147.30, making his net 
cost this year $125.20. 

The third, who insured at age 46, has 
had twenty-one years’ protection, at an 
annual premium of $395.80; dividends 
have reduced his aggregate payments to 


$6,417.92. The dividend for the current 
year, $168, reduces his net cost to 
$227.80. 


Mark the difference. The first, who 
has had forty-one years’ protection, is 
now paying only $70 a year to continue 
such protection; the third, who has had 
but twenty-one years’ protection, and 
has paid an annual premium of nearly 
double that paid by the first, is now 
paying $227.80, or more than three 
times as much as the first, who started 
out at age 26. It is, therefore, perfectly 


early life, and not only enjoy the bene- 


one’s estate, but, what is worth more 
than the insurance itself, acquire the 
thrifty habit of saving by making reg- 
ular payments at stated periods. 

The tendency of the present day is to 
make money quickly, to make it easily 
by speculation, but many sad lessons 


Where one speculator succeeds, thou- | 
sands fail. Let our young people stick 
to the doctrine of thrift; make money 
honestly and surely by saving it. This 
can best be accomplished through the 
agency of legitimate life insurance pol- 
icies issued for protection, and divested 
of all speculative elements.—Fidelity 
Mutual Bulletin. 





HOW MUCH DO YOU EARN? 

Here is a terse reminder that W. E. 
Reeve of the New York Life in New 
York City uses effectively: 

A man’s life insurance takes his place 
as an income producer. 

$30,000 at 5 percent interest earns 
yearly, $1,500. 

$40,000 at 5 percent interest earns 
yearly, $2,000. 

$50,000 at 5 percent interest earns 
yearly, $2,500. 

How much do you earn? 

The owner of a rented building and a 
man’s family occupy about the same 
relative position. Suppose the building 
burns, or the man dies. In each case 
the income ceases. A dead man and a 
heap of smoldering ruins are of no 

value as money earners or income pro- 





ducers. Are you covered? 








1860 


48th Year 


1908 


HOME LIFE INSURANCE CO, of New York | swe 


GEORGE E. IDE, President 


OE. iic:b86acece e006 00990600 gaeede $20,004,853.63 
Liabilities.. I 19,235,418.20 

(Including Dividend- ‘Endowment Fund. ) 
Dividend-Endowment Fund 


(Deferred Dividends)............ 1,795,020.00 
oe eee 769,435.43 
Insurance in Force...........+ s+. 86,193,296.87 


The 48th Annual Report shows a gain in the 
amount of insurance in force; that assets were 
increased nearly $1,000,000, and that over 
$300,000 was paid to policy-holders in dividends. 





clear that it pays to take insurance in | 


fit of the protection, thereby increasing | 


may be read daily in the newspapers. | 


age of Sener eeeaey MOINES LIFE INSURANCE C0. 
Our Department for Fur- Copltel SEN Poe: 


WRITES NON-PARTICIPATING POLICIES 
ONLY. The best for policy holder and agent. 
We have acomplete line. 

Low premium rates and high surrender values, 
based on a3%% reserve. “Tis true. It’s guaran. 
teed in, the oles, and secured by state de- 

gn.°° Lie censed in 20 states; Assets over 
Be. 000. Liberal contracts and good territory 

r — agents. Not operating in New York, 

ress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, Iowa. 


nishing Prospects 
New “Model Policy” 


Will plow the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 
HARTFORD, CONN. 
Write Home Office. 














EVERY POLICY A SQUARE DEAL 


Michigan State Life 


Insurance Company 
Home office, 633-37 Majestic Bldg. 


DETROIT, MICH. 








J. W. MeCAUSEY, President 
F. H. WATSON, Vice-President and Counsel 
FRANKLIN B. MEAD, Actuary and Secretary 


FREDERIC APPS, Director of Agencies 
JAMES B. BRADLEY, M. D., Medical Director 
A. M. HUME, M. D., Associate Medical Director 








The First company to organize under the new and stringent laws 
of Michigan. 

The Company for the agent because its policies are exceedingly 
liberal, readily understood and easily sold. 

If you have a clean record and are contemplating a change, we 
can SHOW YOU where it will be to your interest to be connected with 
this hustling home company. Address the Home Office. 














The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actsary 





THE WORLD'S RECORD. 





Reserve and all Admitted 
Insurance im Force Admitted Assets. — — Surplus. 
1895....... $18 
—. a 5470 PcKr at such a46 sa, 
1901....... $33,615,656 $1,015,072 $699,418 $815,654 
$39,541,688 $1,527,036 $1,176,249 $850,786 


" $49,713,796 


$2,205,636 
— $60,148, 904 $3, 160, 083 $2,615,498 $544,585 

440,588 $4, 126, 682 $3, 521 731 $605, 317 
i906 “$81 ‘OAT. 860 $5,353,744 $4,674,118 $679,626 
YEAR th se Gam Gompeny has a Agha bey fy + ep oe E sod vigry 
pulsory Legal Reserv 


rj- 7 ith the State of 
Reserve Law Tediana, to h-1. tA 


$1,815,059 $390,577 

















DIRECTORS 
P, A. CHAMBERLAIN 








Northwestern National Life Insurance Company 


MINNEAPOLIS 


LEONARD K. THOMPSON, President, 














Pres. Security Nat’! Bank 


Cc. T. JAPPRAY 
Vice-Pres. First Nat'l Bank 





A WESTERN COMPANY FOR WESTERN PEOPLE 


Note 


Northwestern National 








B. W. DECKER 
Vice Pres. Northwestern Nat’l Bank 


A. A. CRANB 
Vice-Pres. Nat’! Bank of Commerce 
B. P. NBLSON 
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W. D. WYMAN IS PROMOTED 
GOES TO THE HOME OFFICE 





Illinois Manager of the Berkshire Life 
Becomes Director, Vice-Presi- 
dent and Treasurer 





William D. Wyman of Chicago, man- 
ager of the Berkshire Life for Illinois, 
has been elected vice-president and 
treasurer of the company and also a 
director. He takes a position on the 
finance committee. Mr. Wyman as- 
sumes his new duties at once in the 
home office at Pittsfield, Mass. Presi- 
dent Hull, of the company, was in Chi- 
cago a few days ago to lay the plans 
before Mr. Wyman, who gave the mat- 
ter careful consideration before he ac- 
cepted. 

The move indicates a new era in the 
company. It has taken to its home of- 
fice its most prominent general agent 
and one of the best known general 
agents in the country. Mr. Wyman is 
in close touch with agency needs and 
conditions. He is broadgauged in his 
ideas and yet not a plunger. His ways 
are careful but progressive. He will 
put new life into one of the stable old 
institutions and the Berkshire is des- 
tined to become a larger factor in the 
field. It has needed the stimulus that 
Mr. Wyman will give it in its agency 
department. 

Many Qualities of Leadership 

It is also a tribute to Mr. Wyman 
that he is to be given a position of 
prominence in the financial end of the 
company. 

Mr. Wyman has every quality of 
capable leadership. It was he who first 
set the pace for activity in the National 
Association of Life Underwriters when 
he was president. He toured the coun- 
try visiting associations, putting life 


into them and getting others started. | 


His most delightful personality, sin- 
cerity and lovable traits of character 
draw men close to him. 





| 
| 


It is a compliment to the field at | 


large that a man of Mr. Wyman’s type 
receives the promotion he deserves. It 
is a recognition of hard work, intelli- 
gent effort along sound business lines, 
and the success that has been attained 
by high-class and clean methods. 
Priend of the Pield Worker 


Mr. Wyman will have the complete 
confidence not only of the agents of 
the Berkshire, but of those of all com- 
panies. He will be looked to as a 
friend of the deserving field worker. 

Mr. Wyman realizes the responsibili- 
ties placed on him. He gives up a 
splendid agency in Chicago, a host of 
stanch friends, both in and out of his 
business, a new home just purchased 
and many endearing ties. He goes to 
the home office to give the company 
the benefit of his experience and train- 
ing. 

President Hull and his associates 
have built up a fine institution and as 
he has grown older in years he feels 
the necessity of having a younger man 
to help share the burdens. 

For the time being no successor will 
be appointed at Chicago. The agents 
will go along as usual and the office 
will be in charge of the cashier. 

Career of Mr. Wyman 

William D. Wyman is a New Eng- 
land man. He was born at Hillsbor- 
ough Bridge, N. H., April 24, 1859. 
His early days were passed on the farm 
and in early boyhood his duties were 
those of the farmer’s son. After at- 
tending the district school, being ambi- 
tious for a better education, he worked 
on the farm in summer and attended 
Colby Academy, New London, N. H., 
in the fall and spring terms, teaching 
rural and village schools in the winter, 
and thus acquired an academic edu- 
cation. He was graduated from the 
academy in June, 1880. After teaching 
three years, he went to Chicago and 
there taught for a few months. 

He entered the service of the Massa- 





chusetts Mutual as a solicitor at Chi- 
cago, under the supervision of E. 
Roberts, general agent for Illinois. On 
Jan. 1, 1885, the company had some in- 
tricate work to be done which was as- 
signed to him. On June 1, 1885, he was 
appointed general agent for Illinois, 
with the privilege of appointing agents 
outside of Chicago and doing personal 
soliciting in Chicago. Later his terri- 
tory included Chicago, which position 
he held for several years. The com- 
pany’s agency was then conducted on 
the metropolitan plan, with several gen- 
eral agents in the same territory. 


Becomes Manager of Berkshire 


April 22, 1889, he entered the service 
of the Berkshire as manager for Illi- 
nois, with headquarters at Chicago. 








president of the Life Underwriters As- 
sociation of Chicago, and during the 
year 1901-1902 president of the National 
Association of Life Underwriters, by 
virtue of which he is a life member of 
that organization and of its executive 
committee. 

This action of the Berkshire in call- 
ing Mr. Wyman to this high position is 
a marked recognition of the services of 
the field force to this company. 





Getting Some Good Material 
Edwin B. Naish of Milwaukee, gen- 
eral agent for southern Wisconsin of 
the National Life Association of Des 
Moines, is going over his field very 
carefully and picking out only the best 
material available tor his agency force. 


WILLIAM D. WYMAN 





The premium collections of the Illinois 
agency of this company at that time 
were, in round numbers, $16,000. He 
leaves this agency for his new field of 
labor with about $340,000 in premium 
collections and with about $11,000,000 
of insurance in force. His agency from 
the beginning was a success. He has 
furnished the company in a little over 
nineteen years with over $19,000,000 of 
new business written, or an average of 
about $1,000,000 per year. 
Mr. Wyman as a Citizen 

Mr. Wyman has endeavored to do his 
full part as a citizen in the community 
in which he lived. He is an Odd Fel- 
low, a Mason, and a member of many 
social organizations. He served a term 
as president of the Association of Sons 
of New Hampshire and at the present 
time is treasurer of the New England 
Society. He is a member of the Union 
League Club and the Chicago Athletic 
Association, He was for two terms 





C. P: Mooers of West Bend, formerly 
a Penn Mutual agent; J. J. Buellsbach 
of Madison, a former Michigan Mutual 
man, and Harry Wheeler of Lake Mills, 
formerly a Massachusetts Mutual man, 
have been appointed agents for the Na- 
tional Life Association recently. 





Good October Business 

For the first twenty-five working days 
of October the examined business of 
the Illinois Life was $1,206,000. The 
company expects its October business 
to reach $1,500,000 with three days not 
reported at the time the figures were 
made. Illinois led with $386,500 and 
Pennsylvania came next with $286,000. 

During November and December the 
company will give $25 bonus for the 
first $25,000 paid for, $50 for the sec- 
ond, $25 for the third and $50 for the 
fourth. The bonus is figured on blocks 
of $25,000. 





IN LIFE INSURANCE CIRCLES 


MERCHANT IS OUT FOR BLOOD 











State Life Manager in Oklahoma Seeks 
to Oust the Undesirables from 
the Business 


W. H. Merchant, general agent of 
the State Life of Indiana, with head- 
quarters at Oklahoma City, Okla., has 
taken the initiative toward ridding the 
state of Oklahoma of “rounders,” “re- 
baters,” and “petit embezzlers” who 
have for years been plying their graft 


with impunity, even to defying their 
victims, the general agents and state 
managers. 

During the month of October Mr. 


Merchant dismissed two agents for al- 
leged rebating, one for twisting, and 
has sworn out warrants for the appre 
hension of three agents upon the 
charges of embezzlement. One of the 
men Mr. Merchant has charged with 
embezzlement is State Senator Reuben 
M. Roddie, now a svecial agent for the 
Mutual Benefit Life, but who was, prior 
to his election as a state senator, for 
merly an agent for Mr. Merchant. 

Senator Roddie is one of the 
conspicuous politicians, outside ~ of 
Governor Haskel, in the new state, and 
has been almost continuously in the 
limelight since statehood. He is the 
stepfather of the “Bryan-Haskell Okla- 
homa depositors guarantee bank law”; 
foster parent of the defunct senate 
(Roddie) bill No. 204, which was pat- 
terned after the Robertson law of 
Texas, only worse than the Robertson 
law. 

In a public interview, in consequence 
of the charge against Senator Roddie, 
Mr. Merchant said: “In their greed to 
obtain business, general agents and 
managers have a tendency to close their 
eyes to irregularities. It is time that 
some one woke up. If the general 
agents and managers ever hope to cul 
tivate public respect for their profes 
sion, they must purge the vocation of 
its illicit hangers-on without fear or 


most 


favor. No man, if he produces a million 
a year, should be tolerated in the in- 
surance business once he is guilty of 


rebating, twisting or embezzlement. 
Any agent guilty of either is a direct 
menace to the business. 

“I am not a member of any of the 
insurance associations, but where the 
personnel of such associations seek my 
cooperation in any way, in any honest 
measure, I will gladly give it. I feel 
that I do not need the restrictive influ- 
ences of any association to prompt me 
in doing that which is honest, just, or 
right, and in the prosecution of Sen- 
ator Roddie, or other men, I am 
not actuated by any spirit of vindic- 
tiveness, but by a desire to set an exam- 
ple for other general agents and man- 


agers to follow where they find a 
crook.” 
W. H. Merchant has also caused the 


arrest of Christopher C. Armstrong, an 
agent of the Great American Life of St. 
Louis, who has been selling stock of the 
company in Oklahoma. 

The charge against Mr. Armstrong is 
embezzlement. While representing Mr. 
Merchant, Mr. Armstrong wrote a small 
policy, and Mr. Merchant declares he 
collected and pocketed the premium 
and has refused to “make good,” not- 
withstanding Mr, Merchant delivered 
the policy. 





To Insure Its Employes 

A large mercantile establishment of 
St. Louis has decided that, instead of 
making cash presents to its employees, 
it would give an insurance policy to 
each employee, which would be kept in 
force by the mercantile company for 
each persistent employee. Of course, 
there will be quite a scramble among 
the companies for this business. It is 
proposed to have the life company se- 
curing this business:'to appoint one of 
the employees of the mercantile com- 
pany as its agent and devote the com- 
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missions on this business to the estab- 
lishment of a sick and accident fund. 
The Missouri department has been 
asked if this could be done without vio- 
lating the antirebate law of the state. 


MAY REHABILITATE REPUBLIC 








Treasurer Fetzer Calls for Payment of 
Notes as Future of Company 
Is at Stake 





In a call upon givers of notes for 
stock of the Central Life Securities 
Company, John C. Fetzer of Chicago 
outlines the plans of the new officers of 
the Republic Life as follows: 


It is proposed by numerous stockholders of 
the Central Life Securities Company to save the 
Republic Life from a receivership and to reor- 
ganize it and push it forward into a “going 
concern” and to distribute some form of a 
certificate to each of the stockholders of the 
Central Life Securities Company that will repre- 
sent to him his integral interest in the Republic 
Life as a “going concern” rather than to 
liquidate it and distribute the met cash result 
among the stockholders. The principal move- 
ment in this direction is being conducted by 
some Cincinnati stockholders who are represented 
by Mr. Albert Bettinger. 

The present organization was formed to give 
confidence to the company without definitely 
determining as to its future course, and what 
this shall be depends largely on the outcome 
of the collection of the notes amounting to some 
$300,000, now in the hands of the Republic Life 
and given originally to the Central Life Se- 
curities Company as part payment of the sub- 
scriptions to the stock of that company. That 
a decision may be reached at the earliest date it 
is urged that the makers of these notes held by 
your company pay the same promptly. 

The insurance commissioner’s report of the 
Republic Life dated June 29 shows “admitted 
assets” in the form of cash and good securities, 
amounting to $161,000, in addition to the notes 
above mentioned and the hearty cooperation of 
all subscribers to the capital stock of the Cen- 
tral Life Securities Company and payment by 
them of such notes of theirs as are now held by 
the Republic Life will expedite the plans of the 
present management. 





Getting Out New Policies 

_ The Michigan State Life is prepar- 
ing a completely new line of policies to 
be ready to place in the field on Jan. 1, 
1909, They will be strictly up to date 
and contain a standard provision as re- 
quired by the laws of Michigan and 
other advanced features. All the new 
policies will contain the disability clause 
whereby the premiums will be paid by 
the company in case the insured be- 
comes totally and permanently disabled. 
There will be no restrictions as to 
travel, residence or occupation and no 
extra premium will be required on ac- 
count of military or naval service in 
time of war or time of peace. 





Scandia Life Notes - 

Upon request of the Scandia Life of 
Chicago the insurance department of 
Illinois has completed a very thorough 
examination of that company and the 
report is very creditable to the com- 
pany. 

The Scandia has just been admitted 
to the state of North Dakota and is now 
preparing to send a large emergency 
force to that state. 

The company wrote over $600,000 in 
June, July, August and September and is 
pushing for $800,000 for the last quar- 
ter of the year. 





Hall Is First on List 
Geo. B. Hall of the home office 
agency of the Lincoln National Life at 
Ft. Wayne, Ind., is the first man to 
qualify for membership in the Lincoln 
Life Club. Mr. Hall won because of his 
practice of securing cash settlements. 
e did not write the largest business 


in the recent contest, but he paid for 
what he wrote. 





Crescy Takes Missouri State 

Richard L. Crescy of Chicago, gen- 
eral agent of the Des Moines Life, has 
taken a general agency contract with 
the Missouri State Life also. Mr. 
Crescy works life insurance only in con- 
nection with his real estate and pro- 
motion business and does not attempt 
to build up an agency plant. Through 


his long connection with life insurance 
and his relations with brokers he is 
able to write a large personal business 





and get a good volume from brokers. 
The Des Moines Life writes only non- 
participating business, and, as some 
persons insist upon participating poli- 
cies, he has been obliged to broker such 
business. He will now place it in the 
Missouri State and also take care of the 
articipating business of his brokers. 
Mr. Crescy led the Des Moines Life 
agents both in personal and agency pro- 
duction. He leads this year in personal 
business and his agency is near the top. 





Getting Milwaukee Organized 

The Milwaukee general agency of the 
Wisconsin National Life has secured 
new offices at 309 Caswell Block, Grand 
avenue and West Water street, in the 
heart of the business district and right 
opposite the Plankinton hotel. Gen- 
eral Agent Manford W. McMillen is 
getting his agency force organized and 
has already closed contracts with sev- 
eral former life men of Milwaukee. S. 
E. Sontelien, C. A. Nebeker, John E. 
Owen and Frank X. Achatz are some of 
the agents he has appointed. Walter N. 
Goldschmidt is a new man in the busi- 
ness, who has also gone with the Wis- 
consin National Life. 





Cannot Remove Deposit 


Recent investigations have brought 
out the fact that there is no provision in 
the Illinois law for taking down the 
$100,000 deposit required of a legal re- 
serve life company nor is there any 
court decision on the subject that would 
authorize the insurance department to 
allow the deposit removed or trans- 
ferred to another company. Evidently 
this is an oversight and should be rem- 
edied at the next legislature. 

The question arises as what method 
might be pursued under present condi- 
tions. The insurance department would 
not lay itself liable by allowing the de- 
posit to be taken down. One attorney 
thinks the only proper plan to pursue 
would be to mandamus the department 
and thus get a decision from the courts. 
Another attorney suggests bringing quo 
warranto proceedings. 





Wichita Agents Organize 

The Life Underwriters Association of 
Wichita, Kan., has been organized with 
C. H. Hatton of the Equitable of Iowa 
as president, H. I. House of the Penn 
Mutual, vice-president, C. H. Knight 
of the Prudential, secretary and H. W. 
Allen of the Mutual Benefit, treasurer. 
The association restricts its member- 
ship to representatives of legal reserve 
companies which have been on an old 
line basis for twenty years. No agent 
of a company that has an accident fea- 
ture in its life policies, that issues spe- 
cial contracts or has board schemes or 
sells stock with insurance is eligible 
to membership. 





Sanborn’s Red Hot Retort 

Supreme Vice-Counselor Moore San- 
born of the Home Guards of Van Wert, 
Ohio, has gotten out a red hot pamphlet 
denouncing the American Insurance 
Union for using a jewelry clerk in 
Cleveland, who is not a member of the 
Home Guards, in an attempt to dis- 
credit the Guards. Advertisements ap- 
peared throughout Ohio as follows: 


“HOME GUARDS ATTENTION! 
_“Send names and addresses to under- 
signed for startling disclosures regarding 
our Order, made by Ohio Insurance De- 
partment’s investigation.—H. 4 i 
ge P. O. Box No. 34, Cleveland, 

io.” 

Mr. Sanborn says it is all a trick of 
Geo. R. McKay, formerly of the Path- 
finders to try to prevent members of 
that order going to the Home Guards. 





Will Meet the Requirements 


The management of the Great West- 
ern Life will take immediate steps to 
comply with the requirements of the 
Missouri department, laid down since 
the recent examination as conditions 
precedent to the issue of a new license. 
The requirements are as follows: 








The company must secure its release 
from the jurisdiction of the United 
States circuit court, as it would be im- 
possible for the department to license 
a company still in the hands of the 
court. 

The entire capital stock of the com- 
pany must be sold by the reorganiza- 
tion committee at the rate of $200 per 
share. Of the $100,000 capital there has 
been sold by the reorganization com- 
mittee $80,000 at the rate of $200 per 
share and the department holds it is 
necessary for the company to dispose 
of the remainder. 

An additional deposit of $25,000 must 
be made with the department to pro- 
tect the policies of the company and to 
take care of the second year reserve on 
policies exposed to renewal. 





Redman Goes to Home Office 


I. E. Redman of Milwaukee, Wis- 
consin general agent of the United 
States Annuity & Life, has been called 
to the home office in Chicago to assist 
Zeno M. Host, the agency superin- 
tendent. 


LIFE NOTES 


The Columbian National Life has been ad- 
mitted to Connecticut. 


The Bankers Reserve Life of Omaha is enter- 
ing Arkansas and will handle the territory 
through the St. Louis office. 

F. R. Mangas, of the Toledo district of the 
Prudential, has been promoted to the superin- 
tendency at Sandusky, Ohio. 

The Security Life of Chicago has discontinued 
its Chicago agency in the Majestic building in 
charge of Manager C. W. Walker. 

Actuary Miles M. Dawson of New York has 
returned from Europe, where he went to study 
the various systems of industrial insurance. 

C. D. Cohen, general agent for the Equitable 
Life at Nashville, Tenn., has resigned and has 
been appointed eo agent for the Travelers 
in the same field. 

Physicians at Streator, Ill., have decided that 
hereafter members of their profession must re- 
ceive $2 for each examination for a fraternal. 
The fee has been $1. 


M. C. Landis, former vice-president of the 
Pennsylvania Securities Company, has been ap- 
pointed manager of the ordinary department of 
the Prudential for Indiana. 


The Equitable Life last week paid $50,000 to 
the estate of J. C. Van Blarcom of St. Louis 
as its portion of the $121,000 for which Mr. 
Van Blarcom’s life was insured. 

Gus B. Barlow, Ohio state manager of the 
Federal Life, will move his headquarters from 
Portsmouth to Columbus. He probably will 
have his office in the Wyandotte building. 

President S. C. Dunham of the Travelers 
was in Chicago last week on his way to the 
Pacific coast, where a convention of the lead- 
ing agents of the west will be held at Mon- 
terey, Nov. 12-14. 

John N. Emery of Detroit has been appointed 
district manager of the New England Mutual 
Life, with headquarters at Pontiac, Mich. He 
has been special agent for the company for sev- 
eral years. 

Lee F. Cole, secretary of the Northern Life 
of Chicago, went to Moline, Ill., last week to 
present his side of the company’s troubles. As 
a result a committee of Moline stockholders will 
attend the meeting in Chicago, Nov. 14. 


Capt. Quintin Rankin, the Trenton (Tenn.) 
lawyer, who was murdered bv masked raiders at 
Walnutlog, Tenn., for certain acts in restricting 
hunting and fishing privileges in Reelfoot Lake, 
was insured for $2,560 in the New York Life. 

President Childs of the Columbian Nationa! 
Life will visit the Pacific coast’ this month to 
enter the company in Oregon, Washington, Idaho 
and Nevada. The territory will be added to the 
present field of Julius Bohm, general agent for 
California. 

S. C. McFarland of Marshalltown, Iowa, con- 
sul general to Europe, who committed suicide, 
was insured for $14,000. He had a licy in 
the Bankers Life for $6,000, in the Northwest- 
ern Mutual for $5,000 and $3,000 in the 
Equitable of New York. 

A. J. Fliteraft, Oak Park, Ill., has published 
“1908 Cash Dividends and Net Cost of Insur- 
ance,”” showing annual dividends and net cost on 
whole life, 20-payment life, and 20-year endow- 





ment licies at ages 20, 30, 35, 40, 45, 50, 
55 and 60, issued for — 1901 and 1907 
inclusive. The book is und in vest pocket 


size. Price, 60 cents. 


Benjamin F. Brown, 159 Devonshire street 
Bcston, has just issued the 1908-1909 edition of 
“The Brown Book of Life Insurance Econom- 
ics.” Price in flexible leather $2, library edi- 
tion $2.50. This is a standard work on analysis 
of life insurance statistics and very valuable 
to the agent who desires careful comparisons of 
the different features of various companies. 

The taxation of life companies, one of the 
vital questions in Wisconsin since the radical 
legislation of 1907, will be discussed at Madison 
on Nov. 11, when the state tax commission will 
hold a public hearing on this subject. Following 
the hearing, the commission will prepare a report 
to the legislature. ngs 4 H. Francis, secre- 
tary of the commission, has sent notices to all 
life insurance companies doing business in Wis- 
consin, giving them an opportunity to be heard. 
There is a wide divergence of views. 





AMONG CASUALTY AGENTS 


CHICAGO TO BE HOME OFFICE 














Consolidated Casualty Will Have Its 
Headquarters in the West—Arm- 
strong on the Ground 





Robert B. Armstrong, president of 
the Consolidated Casualty Company, 
whose main promotion work has been 
done so far from Philadelphia, has de- 
cided to locate the main office in Chi- 
cago, taking the eighteenth floor of 
the Majestic building, the quarters for- 
merly occupied by the city office of 
the Security Life of Chicago. 

Associated with Mr. Armstrong in 
promoting the Consolidated Casualt 
is O. L. Van Laningham, former presi- 
dent of the Great Western Life of 
Kansas City. 

The Consolidated Casualty has $1,- 
000,00 authorized capital. Its stock will 
be sold at two for one to give it $1,000,- 
000 net surplus. It proposes eventu- 
ally to write all insurance lines except 
fire and life. 

President Armstrong at first intended 
to have the home office in the east, pre- 
ferring Washington, D. C. He made 
several trips to the west to study con- 
ditions and possibilities. He feels that 
Chicago is the great central point of 
the continent. It is fed by a rapidly 
developing country which is growing 
richer in a material way from year to 
year. 

“Chicago,” says President Arm- 
strong, “has been building up individual 
fortunes. It has been busy with those 
industries that have made men of 
wealth. With the multiplication of its 
industries, the city is now at a point 
where it should give heed to the devel- 
opment of institutions that will offer a 
safe and permanent form of invest- 
ment. 

“Chicago needs a large insurance 
company. There oucht to be a number 
of them. The city needs to get a bet- 
ter name as a home office point. While 
the dividend returns on insurance com- 
pany stock may not yield as heavy re- 
turns as in the case of investments 
where large chances are taken, yet it 
does make a most satisfactory invest- 
ment where reasonable returns, safety 
and permanency are desired. 

“Chicago needs just such an outlet for 
her surplus wealth that is seeking in- 
vestment. She needs to have in her 
midst corporations that will give tone 
to the community.” 

Mr. Armstrong has arranged to ad- 
dress the ways and means committee 
of the Chicago Association of Com- 
merce and other business organizations, 
pointing out the apathy that is apparent 
as to home insurance companies in Chi- 
cago and urging an investigation of the 
advantages that will come to the city 
if these institutions are encouraged. 


Clark Takes Credit Management 

J. C. Clark, formerly general agent 
of the Ocean in the south, and later 
with the Travelers at Cleveland as 
liability manager, but now_ general 
agent of the Ocean at Richmond, 
Va., for southern territory, has been 
appointed manager of the Credit In- 
surance Adjustment Company of Chi- 
cago, which handles the agency and 
producing end of the credit insur- 
ance business of the London Guaran- 
tee. This position so far has been 
filled by Geo. D. Webb, but his other 
duties with the Conkling, Price & Webb 
agency require so much of his time that 
it was deemed advisable to relieve him 
of the credit insurance work. 








Automobile Claims 

A number of underwriters that have 
gotten together statistics as to auto- 
mobile claims find that a big percentage 
are caused by accidents occurring after 
midnight. By that time automobile 
parties or drivers are pretty we 
“tanked up” and the daredevil 


spirit 
rages. One manager says these late 
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will have to do something to protect 
themselves. 


IN THE LIABILITY OFFICES 








Question As to Whether Premiums for 
1908 in Illinois Will Show an 
Increase or Decrease. 





The liability premium returns of IIli- 
nois will be watched with more than 
usual interest when there made in Jan- 
uary. It is likely that some of the 
leading companies will show only a 
very small increase, or possibly a de- 
crease in premiums. Some of the small 
ones will show large percentages of 
increase. The leading companies have. 
had such a volume of business exposed 
to reductions in pay-rolls the past year 
that it has been very difficult to write 
enough new business to make up this 
loss. Offices which do a large con- 
tractors’ liability business have suffered 
from the dull season. For example, one 
office derived almost a fourth of its 
Illinois income last year from the lia- 
bility insurance on three very large con- 
tracts, and this year it has secured no 
new lines of similar dimensions. 

On the other hand, some of the 
younger offices, like the American Fi- 
delity, Pennsylvania Casualty, Norwich 
& London Accident and Philadelphia 
Casualty, will show a good increase in 
their liability business. 


Competition in liability business in 
Chicago is fiercer now than at any time 
in the past, according to the statement 
of a man who has been on the street 
for years. Rate cutting is charged on 
all sides. Some big offices say the lit- 
tle ones are the chief offenders, while 
the little ones say they run against 
worse rates quoted by certain leading 
offices than by anybody else. Yet any 
talk of measures to improve these con- 
ditions consists only in expressions of 
wishes for betterment rather than ex- 
pectation that it will come. 





Milwaukee May Organize 

_ Steps are being taken towards form- 
ing a board of surety underwriters by 
some of the leading general agents of 
Milwaukee. Information is being se- 
cured from local associations formed in 
other cities to be used as a basis for 
the proposed Milwaukee organization. 





Wants Only Millionaires 


The National Union, the fraternal or- 
der, is securing bids for its fidelity 
bonds allowing any officer to place his 
bonds in such company as he desires, 
but the stipulation is made that no com- 
pany will be accepted on a bond unless 
it has at least $1,000,000 capital. With 
this limitation only three companies can 
comply, the American Surety, Fidelity 
& Deposit and United States Fidelity & 
Guaranty. 





New Policy by General 


The General Accident has gotten out 
what it terms “The Conditionless Busi- 
ness and Professional Men’s Policy” on 
the monthly disability plan for select 
tisks. The policy covers but one page. 
There is no death indemnity and in con- 
sequence the weekly accident and sick- 
ness benefits are increased. In case of 
illness if the assured is confined to the 
house for twenty-eight days, the first 
1s covered. For convalescense, 50 per- 
cent is paid for a period not exceeding 
two months. There are four condi- 
tions, viz., late notice, reinstatement, 
final proof and cancellation. 





President Repudiates Agreement 

Considerable comment is being heard 
among surety men as to the president 
of a prominent company repudiating 
the agreement of his vice-president as 
to rates in city contract bonds in New 
York City. At a meeting of surety 
executives the vice-president was pres- 


tion of his action came as a great sur- 
prise and is said to be very humiliating 
to him. 





Shows Gain in Premiums 


The Empire State Surety will show 
from $200,000 to $250,000 increase in 
premiums over last year, it coming from 
surety and other lines except liability. 
The company has weeded out its liab‘l- 
ity business considerably. It found it 
was carrying some large accounts at a 
loss and has endeavored to put this de- 
partment on a profitable basis. 

In spite of closer underwriting the 
liability premiums will nearly equal the 
amount of last year. 


Good Results in Wisconsin 


The business of the Empire State 
Surety has been gaining ground rapidly 
in Wisconsin ever since the appoint- 
ment of August Rebhan & Co. of Mil- 
wankee as general agents for the state. 
A special department in charge of 
Jacob Kramer, one of the firm, gives all 
its time to this branch of the business 
with good results. 





Examining Illinois Surety 

George P. Keating of Buffalo, who 
has been appointed to examine surety 
companies for the surrogate’s courts in 
New York, began an examination of the 
Illinois Surety last week. These ex- 
aminations are very searching and gen- 
erally require considerable time. 

The Illinois Surety does a consider- 
able part of its business in New York 
state. The company expects to do 
about $300,000 in premiums this year, 
as against $180,000 last year. Mackey 
& Abbott, the New York City man- 
agers, will furnish from $50,000 to $60,- 
000 of this amount, while the Ryan 
agency at Buffalo is also doing a large 
business. 





Single-Payment Policy 

The North American Accident has 
gotten out a $5,000-$10,000 accident pol- 
icy at a premium of $150.00, which pays 
for life. It contains an annuity pro- 
vision under which the proceeds of the 
policy will be paid in installments in- 
stead of a lump sum, if the assured or 
beneficiary so elect. 





H. C. Naylor Has Resigned 

Harry C. Naylor has resigned as sec- 
retary of the Indiana & Ohio Live 
Stock Insurance Company of Craw- 
fordsville, Ind., and will spend some 
time on the Pacific coast, in Washing- 
ton and Oregon. Mr. Naylor has been 
with the company for twenty years and 
it is due largely to his high ability as a 
live stock underwriter that the com- 
pany holds its preeminent position 
among those engaged in that class of 
business. 

Mr. Naylor’s cards now reads: “Ex- 
pert Live Stock Insurance Instructor.” 
In the past few years numerous live 
stock insurance companies have started 
in the far west and southwest, which 
need the advice of one with such ex- 
perience as his. It is not expected that 
he will be out of the active business 
very long. 

The Indiana & Ohio Live Stock is so 
thoroughly established and has an un- 
derwriting policy so well defined that it 
will continue to go forward under the 
guidance of others. 





Will Show Good Increase 


The Ocean Accident is having a very 
gratifying growth in its personal acci- 
dent business this year. William B. 
Mann, superintendent of the accident 
and health department, who has been in 
the west recently, stated that the com- 
pany, from present prospects, would in- 
crease the premium income in that de- 
partment by about $50,000, or 20 per- 
cent, over the figures of 1907. Last 
year’s figures were about $90,000, or 44 
percent, in excess of those of 1906, but 
the business depression has prevented 


|Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 


Special Inducements to Agents and Brokers 





General Agents fer 


HUTCHINSON é COOLEY, Illinois 159 La Salle Street, Chicago 
CHRIS. SCHROEDER & SON, *"Wiatvis “83-85 Michigan St., Milwaukee 
E. J. SCOONOVER, °"sunt"'"" 509 Law Building, Indianapolis 

a Ford Bidg., Detroit 


MICHIGAN INS. AGENCY, Inc., 
WAYLAND C. BALLARD, rs! Ase! Sixth 4 Locust Sts., Des Moines 








PHILADELPHIA CASUALTY Co. 


WALTER LE MAR TALBOT, President. 


LIABILITY 
PLATE GLASS 
CREDIT INDEMNITY 


INSURANCE 


ACCIDENT 
HEALTH 


WE WANT LIVE AGENTS. 


UNITED SURETY COMPANY 


BALTIMORE.MD. 














SURETY 
BONDS 


JOHN MCGILLEN & CO., 
GENERAL AGENTS FOR ILLINOIS, 
BORLAND BLOG., 161 La Saliec ST., cricaee, fun. 
TELePreme Cewrnat 4287. 
THE FLETCHER Co., THE ELDRED AGENCY, 


". W. Manacens. @anenar Acenre, 
Bank or Commence Bise., 10 MrrcHens Bice. 
MINNEAPOLIS. Minn. Mitwavuce, Wis. 











OF LONDON 
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CONKLING, PRICE ¢ WEBB, 
Gon'l Agts., Ill, Me. and Ind. 
171 La Salle Street, Chicage 


LONDON GUARANTEE AND ACCIDENT CO., Ltd., 


CHICAGO 


A. W. MASTERS 
General Manager 
Liability, Accident, Health, 

Burglary and Credit 


RAYMOND & RATHONDS 
Gen’! . Michigea, 
310 Ford Bidg., Detrett. 








NO, SIR! 


The Insurance business isn’t a gamble, and the man 
who succeeds doesn’t trust to luck or chance, but knows 
that if he is going to WIN he must secure every legiti- 
mate advantage. 

We claim that our agents have a GOOD MANY 
advantages over others. 

IF YOU are a broad-gauged business man with 
enough discrimination to SEE an opportunity and sufh- 
cient push and enterprise to GRASP it, we want to 
explain our proposition to you in detail. 

THE PENNSYLVANIA CASUALTY COMPANY 


M. @. NICHOLS, Vice-Pres. 
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well. The Illinois general agency will 
show a larger percentage of increase in 
accident premiums than will the com- 
pany at large. 

The company is now getting the per- 
sonal accident department established in 
the larger cities on the branch office 
plan to some extent. The Cleveland 
branch office, which was established 
only a few months ago, is showing very 
satisfactory results. 





Recent Travelers Appointments 


The folowing are recent promotions 
in the liability department of the Trav- 
elers: 


Jas. K. Arnott, special agent, 

Wis., appointed manager, Buffalo, N. 
Wm. Clarke Billings, supervising agent, Erie, 

Pa., appointed manager, Dayton, Ohio. 
John Wagner, manager, Toledo, Ohio, 

appointed special agent, Chicago. 

Lewis F. Tuells, Philadelphia, Pa., appointed 
special agent, Philadelphia, Pa. 

Chas. E. Day, of Lynn, Mass., 
special agent, Indianapolis, Ind. 

Oakley H. Beyer, of Chicago, appointed special 

agent, Manchester, N. H. 

Chas. A. Ethridge, of Des Moires, 
ointed special agent, Milwaukee, Wis. 
jm. J. Higley, special agent, St, Louis, Mo., 

appointed special agent in charge of the Toledo 

district. 
Luther H. Armstrong, special agent Travelers 

Indemnity Company, transferred to liability de- 
artment Travelers Insurance Company, St. 
ouis. 

Horace Winter, special agent, Columbus, Ohio, 
appointed special agent in charge of the Erie 
district. 


Milwaukee, 
Y. 


appointed 


lowa, 
ap 





Take Continental Casualty 

J. T. Dilhoff and E. G. Tregessor of 
Cincinnati, who conduct fire agencies, 
each on his own account, but with an 
office together, have formed a partner- 
ship for the transaction of accident and 
health business and have taken the 
general_agency of the Continental Cas- 
ualty under the firm name of Dilhoff & 
Tregessor. Mr. Dilhoff formerly had 
an agency for the Philadelphia Cas- 
ualty. 





Lecture on Riveted Joints 

J. W. Rausch, superintendent of the 
inspection division of the Maryland 
Casualty, delivered a lecture at an open 
meeting at Baltimore, held under the 
auspices of the Universal Craftsmen 
Council of Engineers. His subject was 
“Strength of Riveted Joints.” It was a 
technical lecture freely illustrated. 





Ocean’s Appointment at Cleveland 

The Evarts-Tremaine Company of 
Cleveland, Ohio, has been appointed 
general agent of the Ocean Accident & 
Guarantee in all branches, their terri- 
tory covering Cuyahoga county. The 
appointment was made through P. W. 
Flicker, secretary and treasurer of the 
agency and manager of its insurance 
department, who was in New York city 
for that purpose during the past week. 
The Evarts-Tremaine Company has 
some $65,000 in premiums and is writ- 
ing business for the Maryland Casualty, 
Employers Liability, Aetna Indemnity 
and United States Casualty. The rela- 
tionship with these companies will 
probably be discontinued at the time 
the new arrangement with the Ocean 
takes effect Jan. 1. 

The office of E. Shriver Reese, who 
writes liability business for the Ocean 


in Cleveland, will be continued as at 
present. The Ocean also has another 
office in Cleveland in charge of Milo E. 
Evans, who has charge of northern 
Ohio, excepting Cuyahoga county, cov- 
ered in the Evarts-Tremaine Company 
contract. Mr. Evans was formerly with 
the Fidelity & Casualty. This makes 
the representation one of the strongest 
in the city of Cleveland. 





Company Meeting With Success 

The Ohio Casualty Company, which 
was organized about a year ago by Co- 
lumbus (Ohio) business men as _ the 
Columbus Casualty and began writing 
casualty insurance two months ago, is 
meeting with good success in its field. 
It is the only Ohio casualty company, 
and so far, its officers say, its business 
has been beyond expectations. The 
task of organizing its working force in 
the field is well under way, and soon 
after the first of the year the company 
expects to go into other states for busi- 
ness. 





Will Write New Lines Soon 


The Ocean is now having its plate 
glass policies and fidelity bonds printed 
and will probably be issuing them be- 
fore the first of the year. Notwith- 
standing the demoralized condition of 
the plate glass business at most large 
points, the company has an idea it can 
make some money on the business and 
also give its agents more complete 
service. 

It is hinted that another foreign 
company will add plate glass to its list 
of lines within a short time—not till 
after the first of the year, however. 





Suit for Commissions 

C. A. White’s suite against the 
Pacific Coast Casualty for brokerage 
commissions alleged to be due him will 
come tip at the fall term of court at 
Chicago. Mr. White assisted Manager 
H. S. Warner in securing and handling 
the liability business of the White City 
pleasure resort. He received part of 
the commission he claimed and later 
sued Mr. Warner for the balance. 
While the suit was pending Mr. Warner 
went through bankruptcy. Mr. White 
then sued the company on the ground 
that the check given him in payment 
of the part of the commission was the 
company’s check. 





Credit Insurance Reserves 

A credit underwriter calls attention 
to a peculiarity of that business which 
affects the reserves. He states that a 
very large part of the credit bonds are 
issued to cover the calendar year, they 
being dated Jan. 1, whether the busi- 
ness is secured in December or in Jan- 
uary. Accordingly, a large part of the 
bonds expiring on Dec. 31, no unearned 
premium reserve has to be put up on 
them as of Dec. 31, as they expire at 
the close of the business day and not at 
noon. The new bonds, to go into effect 
Jan. 1, are not in force at the close of 
business Dec. 31, so no reserve has to 
be put up on them. Thus there is a 
period during the night of Dec. 31—the 
time for which annual statements are 
made—when the business actually in 








A Casualty Insurance Company with a T'wo Million 
Dollar Capital and One Million Dollar Surplus now form- 
ing with representative business men in Philadelphia, New 
York, Chicago and Pittsburg as Directors, invites corres- 
pondence from General Agents throughout the United 


States. 


Enterprise Accident and Casualty Insurance Company 


1124 Land Title Building 
Philadelphia 


force is smaller than at any other time 
during the year, and companies, if they 
so desire, are able to take advantage of 
this by putting up small reserves and 
showing an abnormal surplus. 





Illinois Assessment Business 
According to the last Illinois report, 
there were only six assessment acci- 
dent companies doing business in that 
state on Dec. 31. They received $416,- 
914 in Illinois premiums. Of this the 
Illinois Commercial Men’s Association 
of Chicago reported $374,468 in pre- 
miums. The next company is the 
Woodmen Accident of Lincoln, Neb., 
which wrote $24,322 in premiums. 





CASUALTY NOTES 


The German Commercial Accident is entering 
Maryland. 

Bank robberies in some of the western states 
have stimulated bank burglary insurance. 

Sexton & Co., of East St. Louis, get the agency 
of the Massachusetts Bonding for St. Claire 
county, 

Superintendent of Agents Congdon of the Em- 
pire State Surety has been visiting the com- 
pany’s western agents. 

The Maryland Casualty announces that the 
premium income of its accident department this 
year will reach $1,000,000. 

The Chicago office of the Fidelity & Deposit 
executed the $500,000 probate bond on the ad- 
ministrator of the L. D. Webster estate. 

L. P. Banloet of the Travelers has returned 
to Hartford after spending three months in Iowa 
as assistant local manager at Des Moines. 

H. E, Miles, surety underwriter, and A. G. 
Ogle, of the United Surety Company, are mak- 
ing a tour of the western agents of the com- 
pany. 

The Illinois supreme court held last week 
that the fact of a man’s giving his age as 62 
when it was in fact 64 did not void an accident 
policy. 

_The Aetna Indemnity, which last spring de- 
cided to enter the personal accident field, is 
teking ample time for preparation, as its sup- 








plies for this branch have not yet been issued 
to agents. 

Expert accountants have discovered a_ shortage 
in the San Francisco treasurer’s office of $60,000, 
The treasurer is bonded for $100,000 by the 
Aetna Indemnity. 

Carl F. Lenz, superintendent of the industria} 
disability department of the Frankfort, has been 
in Chicago recently looking over that branch of 
the company’s business. 


Joseph A. Sinn, manager of the surety de- 
partment of the Title Guaranty & Surety, was 
in St. Louis last week and was the guest of the 
surety underwriters’ association. 

William F, Murphy, formerly with the Bank- 
ers Surety at Cincinnati, has taken charge of the 
bending department of the Empire State Surety 
for Earls & Johansing, general agents. 

J. F. Meyer of Cleveland has resigned as 
general agent of the accident department of the 
United States Casualty Company at that city, 
His successor has not been appointed. 

It is stated that J. D. Beck, state labor com- 
missioner of Wisconsin, will introduce a measure 
in the next legislature to require owners of fac- 
tories to insure their employes against acci- 
dents. 

M. J. Grogan, manager of the Frankfort at 
Chicago, secured the liability line of the T. L. 
Ryan Company, contractors for the big Kedzie 
avenue sewer. The contract amounts to over 
$350,000. 

The Identification Company of America, of 
Chicago, is now extending its business into 
several southern states, having secured a com- 
pany licensed in those states to underwrite its 
policies issued there. 

The German Commercial Accident of Phila- 
delphia is now underwriting a coupon disability 
policy for the Identification Company of Amer- 
ica, of Chicago, which covers thirty-two diseases, 
ircluding appendicitis and peritonitis. 

A receiver has been applied for the Southern 
Savings Life & Accident Insurance Company, 
which owns the rights of the slot machines used 
by the North American Accident for delivering 
accident policies for 25 cents premium. is 
and one man power are complained 
of. 





It is common to charge men with “patting 
themselves on the back,” “kicking themselves,” 
or “biting off their own noses,” when kind 
nature has so arranged human anatomy as to 
make these self-inflictions impossible. 





Woodmen’s Casualty Company 


(Stock Company) 





Writes the best health and 
accident policies on the mar- 
ket. Liberal agents’ con- 
tracts to producers, :: :: :: 





Address W. A. NORTHCOTT, President 


SPRINGFIELD, ILLINOIS. 





STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 
Chicago, IMinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 





sell themselves. 


Get an agency of the 
GERMAN COMMERCIAL ACCIDENT COMPANY 
and try the 
REST CURE 


“Definite” policies of Accident, Health and Disability Insurance 
Best Commissions. i 


Exclusive Territory. 


Address for agency 


HORACE B. MEININGER, Secretary and Gen'l Manager 
1011 Chestnut Street, Philadelphia 





Earn More! Write 
Live Stock Insurance! 





ar surance Department. 











(Estab. 1886) 





It will pay you well to add this branch to your business. 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 
Unlimited opportunities. 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1907, $65,000.00 SURPLUS AS TO POLICYHOLDERS, $124,642.63 


Indiana & Ohio Live Stock Insurance Co. 
CRAWFORDSVILLE, IND. 


This Company 


No real com- 
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IN ILLINOIS AND WISCONSIN 


WORK OF THE FIRE MARSHAL 
Some Excellent Results Have Recently 
Been Secured by the Bureau 
in Wisconsin 











State Fire Marshal Purtell of Wis- 
consin is doing excellent work. Recent 
results show the urgent need of his 
office. 

On Oct. 26 Miss Vinnie Podawiltz 
was located in Milwaukee and a confes- 
sion obtained from her to having set 
fire to a barn in Grand Rapids, Sept. 
22, which was owned by her sister. A 
warrant was sworn out against her by 
Deputy Fire Marshal S. S. Summers 
and she is now awaiting trial in Grand 
Rapids. 

During this same trip to Grand Rap- 

ids, Mr. Summers started the case 
which has since unearthed a juvenile 
“Jesse James” gang who have admitted 
several fires and also a number of petty 
thefts. From this gang four have al- 
ready been sentenced to the reform 
school and at least two more are likely 
to go. 
On Oct. 29 Martin Hageman, a weak- 
minded inmate of the poor farm in 
Rock county, confessed to a fire mar- 
shal to having fired the barn of L. J. 
Noey on the night of Oct. 23 and com- 
pletely destroyed the barn and contents, 
consisting of over fifty tons of hay, six 
horses and all his farming tools. This 
man also admitted having set fire to a 
barn on a farm owned by John Nelson, 
Sept. 26. There have been other fires 
in the neighborhood, undoubtedly trace- 
able to the same source, but owing to 
the man’s mental condition the only 
action which could be taken was to 
commit him to an asylum. 

On Oct. 17 Joe Sinclair of Crandon 
was arrested and bound over for trial 
on a warrant sworn out by J. E. Florin 
charging him with having attempted to 
burn his property in order to profit by 
the insurance. 





Wisconsin Premiums Affected 

Field men in Wisconsin are said to 
be experiencing unusual difficulties this 
year in showing an increase in premium 
income. This is especially true of those 
who have a large amount of lumber 
business on their books. Not only have 
the new rates reduced premiums by 50 
percent or more in many cases, but 
many of the sawmills have been idle on 
account of the reduced price of lumber 
and the poorer demand than usual. 

Some companies have also felt the 
effect of the equipping of large risks at 
Milwaukee, which after equipment went 
to other companies or to syndicates. 


Kankakee Local Banquet 


The local board at Kankakee, IIL, has 
changed the date of its banquet to 
Nov. 16. It hopes to have as the chief 
speakers Superintendent F. W. Potter 
of the Illinois insurance department, 
General Agent Gallagher of the Aetna, 
General Agent Dugan of the Hartford 
and Manager Marshall of the Firemans 
Fund. 





Wisconsin Agency Appointments 
Allemannia—R, G. Nelson, Racine. 
American—George Thompson, Ellsworth. 
Amer. Cent.—C. C. Wise, Birchwood; H. I 

Moses, Lancaster. 
Commerce—Rea & Winckler, Ashland. 


Coml. Union, Eng.—C. L. French, Lake 
Geneva. 

Cosmopolitan—J. W. Winkenwerder, Appleton; 
William Nussbaum, New London; W. W. Wood- 
man, Berlin; F. Pautsch, Waupun; F. W. 
Wonn, Platteville. 

Consolidated—J. A. Wright, Watertown. 

Eastern—W. C. Hintze, Wausau. 

Federal—R. C. Nicodemus, Madison. 

Fire Assn.—Henry Peterson, Almena. 

German, Ind.—C. S. Hart, Oconto; W. P. 
Simon, Baraboo. . 

German Alliance—L. V. Gaffney, Elroy. 

er, Amer., N. Y.—R. E. Stuart, Benton; 


J. A. Pratt, Menomonee Falls. 
Guardian—W. C. Hintze, Wausau. 
Hartford—G. T. Smith, River Falls; J. M. 

Boyd, Madison; J. C. Davis, Radisson. 
Hawkeye—E. C. Smith, Gillett; Brunker & 


Mich. Coml.—Martin Wydeven, Kimberly. 
Louisville—Walter Hartshorn, Waukesha; 
Joseph Wright, Watertown. 
Canis & Traders—Withee & Hiscox, La 


rosse. 
Milw. Mech.—C. B. Pearson, Baraboo; H. W. 
Frieden, Mineral Point. 
National, Ct.—C. J. Dick, Manawa; O. M. 
Olson, Sheridan, 
Natl. Lumber—W. C. Hintze, Wausau. 
Northern, Eng.—A. W. Blanchard, Beloit. 
N. W. Natl.—W. H. Froelich, Jackson; O. B. 
Olson, Beechwood; G. W. Wisselink, Hingham; 
L. C. Bartlett, Cascade. 
Palatine—C. B. Drowatzky, Sparta. 
Phenix—Joe Johnson, Elmwood; C. S. Orth- 
man; Neshkoro; H. O. Junkman, Beldenville; 
Charles Barber, Mindora; Olaus Ottum, Modena. 
Prov. Wash.—C. D. Dick, Manawa; L. H. 
Hanson, Chetek; Anderson & Watson, Fond du 
Lac; —— Bernier, Holcombe. 
ueen—W. W. Conklin, Milwaukee; E. T. 
Hill, ter Green. 
Royal—A. A. Haffie, Chetek. 
St. Paul—A. M. Babcock, 
Alonzo Clark, Loyal; C 
Spring Garden—E. A. Sutherland, Roberts; 
W. C. Hintze, Wausau. 
Western, Pa.—A. J. Bartlett, 


Honey Creek; 
. Fisk, Tomah. 


Eau Claire. 





Baker Agency Is Sold 

The Fred W. Baker agency in Mar- 
inette, Wis., has passed to Andrew C. 
Merryman and Loren O. Robeck by a 
purchase in which the companies in the 
agency were interested. There are over 
twenty-five companies in the agency 
and F. W. Baker wrote premiums only 
second in amount to his father, Wm. S. 
Baker, who has the leading agency in 
the city. 

Mr. Merryman is interested in some 
of the large manufacturing interests in 
Marinette and Mr. Robeck has been 
working hard during the last five years 
to build up an agency of his own. 


Losing to Outsiders 

A number of special agents met at 
Quincy, Ill., this week at the request 
of Agent J. H. Bastert to consider the 
ways and means to prevent so many 
risks going to outside companies and 
brokers. A number of cases are cited 
to show the need of prompt action. In 
some instances, competitive rates were 
made under the old rating system which 
are not recognized in the rerating. Lo- 
cal agents seem to think unless some- 
thing is done, much business will be 
diverted. 





ILLINOIS NOTES 


At Lodi, Ill, Laura R. Cons succeeds to the 
agency of her father, the late Uriah Copp. 

Edward S. Ross, the local agent at Gibson 
City, Ill, is dead. His father-in-law, 1. 
Husted, takes his agency. 

Chas, E. Jackson ex-mayor of Rockford, III, 
has opened an insurance agency with the Agri- 
cultural as his first company. 


The Hazlett & Dazey agency at Milford, IIL, 
becomes the Hazlett & Crawford Agency. 
Mr. Dazey retiring from the business. 


The local board at Paris, Ill., has not met in 
ten years. Rebating is becoming more preva- 
lent and an ultimate rate war is feared. 


At Paris, Ill, the Queen has transferred to 
J. A. Shepherd & Son. This firm has recently 
taken on life, plate glass and accident com- 
panies also. 

The Commercial Union and National of Hart- 

ford have transferred at Paxton, Ill., from 
Kerr & Lindley to F. W. Moffett, a new man 
in the business. 
Complaint is made that one of the building 
and loan secretaries at Paris, [Ill., is taking 
advantage of the expirations that are at his 
command, and taking some business from the 
outside local agents. 

The water supply at Paris, Ill, is getting 
very low. In case of a serious fire it would be 
impossible to stop its progress. It is rumored 
that the city is arranging to borrow chemical 
engines until rain is received. Some agents 
think that the insurance tax might be applied 
to purchase something of this kind, 


WISCONSIN NOTES 


Walter P. Bleser has become associated with 
the firm of Schenian & Healy at Manitowoc, 
Wis. 

Fred Tschienteshy of Milwaukee has recently 
added the Law Union & Crown and the Phenix 
to his list of companies in order to take care of 
his growing business, 

Miss Alfreddie Irene 
known Oconto (Wis.) was married 
week to Felix R. Flynn of Crown Point, Ind., 
and will make her home in Milwaukee after the 
first of the year. 


McAllister, 
agent, 


well 


the 
last 





D. M. Pollard, until recently special agent 
for the general agency of J. S. Aldehoff & Co., 
has been appointed special agent for the South- 
ern National of Austin and will have charge 
of north Texas. Another acquisition to the 
Southern National’s staff is George W. Han- 
way, formerly special agcnt for the Trezevant & 
Cochran general agency, who will cover south 





Fowler, Amherst. 





THE WEST AND NORTHWEST 


WILL BUILD A HOME OFFICE 











Said That Three DesMoines Fire Com- 
panies Will Unite in Erecting 
Firenroof Structure 


The DesMoines Fire is negotiating 
for the purchase of a site for a six- 
story fireproof building which will be 
erected by that and two other local 
companies and used by them for home 
offices. There is a possibility of the 
new structure being erected at the 
southeast corner of Fourth and Grand 
streets, where the Des Moines is now 
located. It cannot be learned what 
other companies will go in with the 
DesMoines, but it is believed that the 
Hawkeye is one of them. The im- 
provement is to be made next spring. 


Missouri Agents Meet Nov. 14 

The Missouri Association of Local 
Agents will meet in St. Louis Nov. 14. 
The St. Louis agents will meet this 
week to arrange for the entertainment 
of the visitors. It is likely that the 
most important business taken up will 
be in connection with measures to be 


The executive committee will 
on Nov. 13 at the office of George D. 
Markham in St. Louis. The meeting of 
the association the next day will be 
held at the Planters hotel. 


Springer Returns to West 

H. B. Springer of Minneapolis has 
completed his work for the Dubuque 
Fire & Marine in the east in which he 
has been engaged for over a year fol- 
lowing the discontinuance of its general 
agency there. He is now returning to 
the northwest and expects to secure a 
field connection soon. For some years 
Mr. Springer traveled for the Agricul 
tural in Minneapolis. 





Minnesota Agency Appointments 

Amer. Cent.—Irvine Innes, Aitkin. 

Des Moines—Adolph Meile, New Ulm; N., F. 
Kranz, Hastings. 

Fire Assn.—J. G. Schmidt, Northfield; Frank 
Shandorf, Northfield. 
, Amer., N. ¥.—W. M. Smith, Redwood 
“alls. 


German, Ill.—M. W. Chunn, Luverne. 
Germania—E. E, Emberson, St. Paul. 


Globe Mutual, S. D.—C. D. Rutherford, 
Floodwood. 
Hanover—George W. Empey, Hinckley. 


Hartford—A. L. Thompson, Mahnomen; J. W. 
Hopfenspirger, Morgan; G. K._ Kristenson, 
Wheaton; W. H. Ellwood, Pine River; C. 





Hjerleid, Waubun; A. O. Vachori, Mahnomen; 
Henry Weber, Jr., Dexter. 

Hawkeye—E. L. Oberg, Black Duck. 

Home—Clair A. Barker, Ogema; C. M. Hjer- 
leid, Waubun. 

L. & L. & G.—Schmidt & Schandorf, North- 
field, 

Mich, Coml.—H. S. Frazer, Mahnomen. 

Northern, N. Y.—A. J. Merickel, Eagle Bend. 
- B. & M., Eng.—G. W. Chadbourne, Brain- 
era, 


Queen—T. A. Johnson, Paynesville; W. 
x We 


Smith, Redwood Falls; C. Stites, Lake 
Senton, 

Rhode Island—R. P. Dowse, Duluth; J. F. 
Conklin, E. J. Forster, G. B. Loomis and A, E. 


Zonne, Minneapolis; W. S. Gilliam, St. Paul. 
Royal—A. W. Thompson, Preston; D. P. Me- 
Intyre, Eveleth. 


Royal Exch.—W. M. Smith, Redwood Falls; 
E. C. Moulton, Winnebago; L. P. Jones, Lake 
Crystal. 

St. Louis—J. F. Main, Minneapolis. 


N 
Scot. U. & N.—M. A. Hendrickson, Fosston. 
Shawnee—J. H, Sweeney, Red Wing; Harri- 
son & Jamar, Duluth. 
Westchester—Leonard Erickson, Fergus Falls. 


Now Preparing Constitution 
The executive committee of the 
newly organized Iowa State Fire Pre- 
vention Association will meet in Des- 
Moines Nov. 6 to prepare a constitu- 
tion to be placed before the second con- 
vention to be held next Tuesday. 


Westchester Makes a Change 





urged at the coming legislative session. | 
meet | 


M.| Missouri and Ohio 


Edwin Werner, who has been in the 
employ of the Westchester for several 
years, has been appointed special agent 
of the company for Missouri, Kansas 
and Nebraska in place of Chas A. 
Walsh, resigned. Mr. Werner will have 
his headquarters at Kansas City. 


IOWA NOTES 
E. E. Girton, Iowa state agent for the 
Merchants & Bankers, has moved to Des Moines 
from Carroll. 
The Merchants & Bankers Fire of Des Moines 
has appointed Martin H. Throup district agent 
at Rhodes, Ia. 





California Insurance Company 


OF SAN FRANCISCO 


CHARTERED 1861 
| W.E. Dean, Pres. Gro. W. Brooks, Secy 
| 


Capital Stock $400,000 
Assets $880,000 
Surplus to Policyholders $579,000 


Losses Paid in San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 


159 La Salle St., Chicago 


Agents wanted in Illinois, Indiana, 
Michigan, Wisconsin, Minnesota, 
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PERMITTED Without Extra Charge 





HACPOEe 


FIRE PROOF 


2nd—A seamless 


will stand. 





Texas for the Southern National. 





By all Leading Insurance Companies In Twenty-three States and Territories In the United States. 





‘‘F-P’’ GASOLINE GAS MACHINE. 


MODEL C 


1st.—A seamless copper tank without a screw or soldered joint. 
nerator without a soldered or a screw joint. 
3rd—The im ibility to create a pressure in the tank of more than one-fifth of what It 


4th—The impossibility of liquid gasoline squirting from any valve under any condition. 
5th—The impossibilities of spilling gasoline while filling the tank. 

6th—The automatic governing of the pressure. ’ 

7th—No liquid gasoline conveyed through the building of hollow wires. 

8th—The impossibility for gas to escape in room while filling tank. 


THE INCANDESCENT LIGHT AND STOVE CO, *'#-418-420-422-42¢-428 East Poar! St. 
CINCINNATI, OHIO, U. 8. A. 


HAEPQEae 


FOOL PROOF 





WRITE FOR CATALOGUE. 








eames 





14 


THE WESTERN 


UNDERWRITER. 


November 5, 1908, 








The Royal Exchange has established an agency 
at Cedar "Ra ids, S. with L. D. Burkhalter 
of M. V. Bolton & Co. gee 

Fire which started in the boiler room of the 
Ft. Dodge Brick & Tile Company did $20,000 
damage. Insurance $9,000. 

The articles of incorporation of the Sioux City 
Fire of Sioux City, Iowa, have been approved by 
the attorney-general of the state. 

National Board engineers at Des Moines find 
the city’s building ordinances ver lax, although 
the electrical ordinances are excellent. 

The Royal Exchange has appointed Mc- 
Cutcheon & Verran local agents at Des Moines. 
The company’s office in that city was discon- 
tinued a few months ago. 

Council Bluffs, Iowa, has voted a bond issue 
of $600,000 to defray the expense of the con- 
struction of a municipal waterworks. A second 
election will be held to approve the contract. 


GENERAL WESTERN NOTES 


The arrest and fining of six violators of the 
St. Louis ordinance against smoking in garages 
has practically put a stop to the practice there. 

The Missouri department has licensed the 
Sovereign Fire of Canada. The company has 
appointed Oscar R. Witte its agent in St. Louis. 

Walter Miller who recently resigned from 
the Connecticut in the mountain field to go with 
the Continental will travel in northeastern New 
York. 


The Thos. J. Bolger Company of New York 
which made the highest bid for the waterworks 
extension bonds of Minot, N. D., has now ac- 
cepted the bonds and the money is expected to 
be received before 1 so that the contract 
can be let and work arranged to be started as 
early as possible in the spring. 


R. T. Bristol has opened an agency at Fargo, 





N. D. All the fire companies represented by 
Hatcher Bros, Corporation, except the North- 
western F. & M., transfer to him. Hatcher 


Bros. give up their locai fire business because all 
their attention is required by their life and 
casualty general agency covering both Dakotas. 

A new map for Ramona, S. D., shows the 
town has a White compressed air water system 
having an iron tank of 500 barrels capacity, 
water pumped from well 417 feet deep and six 
inches in diameter; volunteer fire department, 
two hose carts, 1,000 feet of hose, one Nott 
chemical engine with 200 feet of hose. 

A new Fisher map for Rose Creek, Minn., 
shows the town has a volunteer fire department, 
one hose cart with 800 feet of hose, 2,000 feet 
of 6-inch and 4-inch mains and six double hy- 
drants; White air pressure water system with 
triplex pump, capacity 250 gallons per minute; 
—— supply from one good 8-inch well 150 feet 
eep. 





Old German Buildine Remodeled 


The old German Insurance Company 
building at Freeport, Ill., has been en- 
tirely remodeled by its present owner, 
the Cosmopolitan Life. The western 
department of the Williamsburgh Citv 
occupies the entire ground floor and 
has one of the handsomest and best ap- 
pointed offices in the west. The Cos- 
mopolitan Life has the scond floor, 
while the third is occupied by a num- 
ber of tenants. 





Richmond Trouble Settled 
It appears that one reason why the 
local agents at Richmond, Ind., ob- 
jected to putting the new rates into 
effect was because they wanted the 


WANTED 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK @ CO. 


159 La Salle Street, Chicago 








Check such articles as you are 
interested in in the following list, 
write your name and address in the 
space below, clip the advertisement 
out and mail it to us and we will 
send you printed matter descriptive 
of such things as you are interested 
in. Do this at once and see what 
we have. 


The Western Underwriter Company, 


145 LaSalle St., Chicago, Ill. 


Local agents’ card index systems. 
Household inventories. 
Expansive policy files. 

Policy labels. 


FS 





companies first to straighten out the 
Roney agency which was, charged with 
rebating. Committees of the field or- 
ganizations visited Richmond, looked 
into the charges and got the Roney 
agency, which had been suspended, 
reinstated in the board with an un- 
derstanding that if it ever was found 
guilty of rebating in the future drastic 
measures would be adopted. Then the 
board adopted the new rates. 





To Investigate the Mutuals 


Commissioner Barry of Michigan has 
sent a representative of the insurance 
department into the upper section of 
the state to investigate the condition of 
the mutual companies in the fire-swept 
districts. It is supposed that most of 
the farm insurance of that section was 
carried in this class of companies. The 
headquarters of the Farmers’ Mutual 
Fire of Presque Isle County was at 
Metz, the town that was totally de- 
stroyed, and the department will ascer- 
tain how this and other companies are 
planning to meet the losses incurred. 





Cutting Down Its Business 

The Citizens Mutual Fire of Kala- 
mazoo county, Mich., has been having 
a serious lot of cancellations and is now 
retiring from all unprotected towns and 
risks. Local agents in the county have 
been in a great scramble for its busi- 
ness at points from which it retired. Its 
experience is regarded as another case 
of inexperienced men trying to manage 
a business they do not know. 





Michigan Agency Appointments 
California—John Delbridge, Ishpeming. 
Calumet—Sault Insurance Agency, Sault Ste. 

Marie, 

Cooper—H. E. Gates, Petoskey. 

Federal—Detroit Ins. Agency, Detroit. 

Franklin—H. E. Palmer, Imlay City. 

Hanover—M. I. Carey, Hanover; J. L. Barker, 
lionor; Row, Chafey & Morris, Lansing; L. F. 
Lobdell, Muir; G. W. Amsden, Pewamo; C. G. 
Becker, Rockford; Leonora M. Martin, Saginaw. 

Hartford—C. A. Burger, Pittsford. 

State of IllL—C. W. Barton, Big Rapids; 
Mrs. E. S. Bourn, Mt. Pleasant; G. Leo Wea- 
dock, Saginaw. 

L. & L. & G., Eng.—J. G. Marsh, Hazlett. 

National, _Pa.—A. P. McBride, Durand; J. 
H. Logan, Fenton; C. H. Baird, Holly; Earl 
Lovejoy, Milford. 

North River—A. C. Christenson, Manistee. 

W. Natl.—W. T. Cross, Mt. Clemens. 

Royal—C, C, McDonald, Blanchard. 

Shawnee—A. B. Simonson, Carsonville; Clink 
& Fitch, East Jordan; F. O. Wickham, Frank- 
fort; Lansing Insurance Agency, Lansing; J. E, 
Jones, Menominee; Mrs. Leonora M. Martin, 
Saginaw; G. W. Corliss, South Haven; Venek- 
lasen & Dykwell, Zeeland. 

_Sovereign—Miss May A. Robertson, Marine 


City. 

Walla Walla—C. M. Van Every, Sr., Bron- 
son; Toner & Toner, ipahoon; Ella M. Kelley, 
mag Miller & iller, Marshall; Gittins 

ros., Plymouth; M. L. Rider, Sturgis. 





Indiana Agency Appointments 

American Natl.—Phil Gearing, ille; 
Weyer & Strode, Scheme. ren. en 

Coml. Union—A. C. Engle, Dunkirk. 

Continental—P. S. Duffey, Plainfield; G, F. 
Aquicl, too a 

xirard—S. J. Williams, Mt. Vernon. 

N. B. & M.—J. D. Thomas, Bourbon, 

Northwestern F. & M.—A. W. White, New 


A ee 

N. W. Natl.—G. F. Agniel, Princeton. 
Norwich Union—C. B. Snedeker, Centerville. 

Ohio German—A. W. White, New Albany. 
Prov. Wash.—J. Kenney, Ligonier. 

Sun, La.—J. J. Kreutzer, Peru. 

Walla Walla—J. W. Gilley, Washington; 
M. Bear, Vincennes; Wm. Willis, Sullivan. 

Western Reserve—W. E. Penrod, La Fayette. 





Marked Improvement in Risk 
_Companies writing the plant of the 
Krell Auto Grand Piano Company, at 
Connersville, Ind., are gratified to note 
an improvement in the risk by the ap- 
plication of induction motors to wood- 
working machinery. Three-phase, 60- 
cycle, 220-volt current is furnished by 
the local central station company. The 
motors, twenty in number, ranging in 
sizes from one horsepower to thirty 
horsepower, inclusive, are of the squir- 
rel-cage type, with the exception of the 
two elevator motors, which are of the 
round-motor type. The smaller mo- 
tors, one to five horsepower, are 
equipped with special double-throw 
starting switches, the larger sizes with 
Triumph air-cooled transformer start- 
ers. There is probably no class of ma- 
chinery in which the power required to 
drive a given machine varies so much 
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as in woodworking, and this power re- 
quirement depends upon the kind of ma- 
terial to be worked. All factors have 
been considered in the installation of 
this plant, and the gain in operating 
efficiency over the old method is said 
to be about 50 percent. 








SOME DON’TS 


A stenographer in a Chicago insur- 
ance office submits the following excel- 
lent suggesttons: 


Don’t chew gum or toothpicks while dictating 
—they get mixed with one’s words and it’s 
herd to extricate the idea intended to be con- 


ve 

Boe expect the girl to “know it all” when 
she sees no papers and is absolutely in the 
dark regarding the subject under discussion. 

Don’t mean one thing and say something 
entirely different and then find fault because 
the steno writes what you say—some are not 
mind readers. Sometimes a man will misspeak 
himself. 

Don’t repeat in every sentence—scratching out 
gets very tiresome and your steno loses in- 
terest. 

Don’t start to dictate a letter until you have 
some conception of what you wish to say—long 
intermissions between words are very wearisome, 

Don’t start a letter and then run all over the 
office looking for papers in connection there- 
with—system is a good thing to cultivate. 

Don’t chew a cigar butt and expect to be 
understood. 

Don’t cultivate a case of “nerves.” Only 
stenos are supposed to be so afflicted os them 
must be suppressed—in her. 

Don’t a man “love pirate’—not all women 
belong to this class and the man species has 
not been given publicity. We are here for busi- 
ness. Our love affairs and interests lie else- 
where. 

Don’t drop your voice so low that even you 
can’t hear it. Stenos are not supposed to keep 
“an ear to the ground” like an Indian to hear 
what you have to say. 

Don’t yell at your steno when you find she 
kar got “fussed up” over some of your fine cut 
phrases. She is not a dog, but will come to 
your desk for the asking, and gladly correct any- 
thing not just to your liking. 

Don’t constantly change your letters. 
what you say; say what 
right the first time. 





Mean 
ou mean and say it 
Everlasting changing, thus 
necessitating the rewriting of a_ whole letter, 
gets the best of us “going.”’ What’s the use, 
anyway? 

| Don’t tell the steno your home troubles—she 
/ perhaps has some of her own. 

Don’t call your steno soft, sweet names. She 
may not care for this from you as much as 
from some other fellow of her own selection. 

some of the above seems exaggerated, just 
talk into a graphophone and listen to yourself. 


RIDERS THAT MAY BE USED 
(CONTINUED FROM PAGE 1) 


used and their proper wording. They 
are: 





Clauses That Can Be Used 
Permit for additional insurance. 
Automatic sprinkler clause. 

Calcium carbide storage permit in 
metal cans not exceeding two pounds 
each, including specifications for maga- 
zines or holders. 

Coinsurance clause. 

Gasoline, naphtha and benzine permit. 

Gasoline stove permit. 

Permit for use of gasoline engine 
(two forms). 

Permit for use of gasoline vapor 


lamps. 
Gasoline Permits 

Permit for use of a gasoline oil dis- 
tributing system. 
_ Permit for use of gasoline for light- 
ing. 
. Permit for automobiles using gaso- 
ine. 

Permit for use of gasoline gas ma- 
chine with outside carburetor. 

Same with inside carburetor. 

Gunpowder permit. 

Kerosene permit. 

Mortgage clause. 

Vacancy permit. 

Permit to operate at night. 

Permit to cease operating. 

Permit for repairs and 
ments. 

Lightning clause. 








imnrove- 








_ Wapakoneta Conditions 

A local agent says as to the situation 
at Wapakoneta, O 
“Rate conditions are bad. Dwellings 
are being written as low as 35 and 40 
cents for the term. Mercantile risks 
are being reduced. Trading the pre- 
miums out is a custom here. In fact, 
the insurance business is demoralized 
in general.” 











s and ex- 





INTERS 


I FOR LOCAL AGENTS. 
Practically everything that has ap- 
peared in this column, as well as consid- 
erable other matter along similar lines, 
will be included in a book of “Pointers” 

which will be published within a few 
months by this paper. It it will be 
printed on fine paper and bound in flex- 
ible leather, with the purchaser’s name 
in gold letters on the front cover if 
order reaches us before the book goes 
to press. An important feature will be 
a very thorough cross-index, by which 
everything given in the book on any 
subject can be easily found. Price, $2 
postpaid. 











Question—In case of a high wind 
accompanied with hail, can companies 
be held for damages to windows and 
consequent loss, supposed to be due to 
hail? 
Answer—The best decision on this 
point is in the case of Hartford Fire 
vs. Nelson (67 Pac. 440). The syllabus 
folows: 
Tornado Insurance—Damage by Hail 
—Construction of Policy. A policy of 
insurance which indemnified the in- 
sured “against all such immediate loss 
or damages sustained by the assured 
as may occur by tornadoes, cyclones 
and windstorms,” and which provides 
that the insurance company should not 
be liable for any loss or damage oc- 
casioned by hail, and that the policy 
is intended to cover such loss only as 
shall result directly from tornadoes, 
cyclones or wind storms, does not cov- 
er a loss occasioned by the breaking of 
windows by hail, although such loss 
would not have occurred had not the 
hail been driven against the windows 
by a high wind. 

Error from Bourbon district court. 
Opinion filed Jan 11, 1902. Reversed. 

Plaintiff in error issued its policy of 
insurance to the defendant in error by 
which it undertook to indemnify him 
“against all such immediate loss or 
damage sustained by the assured as 
may occur by, ,tornadoes, cyclones and 
wind storms.” The policy further 
provided that the company should not 
be liable for any loss or damage oc- 
casioned by hail, and “this policy is 
intended to cover such loss only as 
shall result directly from tornadoes, 
cyclones or wind storms.” The in- 
sured building was struck by a very 
hard wind storm accompanied by hail. 
The hail was blown with great violence 
against the windows on one side of the 
building and occasioned the loss, for 


brought. 


wind prevailing. t 
dashed against the windows. 
not, however, think that in an 
sense was the damage caused 

the he 


policy. policy 


excluded loss which should 
casioned by hail. 
against wind vg 4 
age occasioned 


with other agencies. 
wind. Contracts 
other, or both. 
either alone. 


It is a fact of genera 


e 
hail to do damage is thus great! 





Antipathy grows to be too dangerou 
Pensive oy me Ay all through life. 





the recovery of which this action is 


The question in the case is whether, 
under the terms of the policy, a recov- 
ery can be had. There is no question 
whatever that the loss would not have 
occurred had it not been for the high 
By it the hail was 
We do 

true 
y the 
wind as contemplated by the terms of 
explicitly 
limited losses thereunder to those di- 
rectly resultant from tornadoes, cy- 
clones or wind storms, and expressly 
be oc- 

It is an insurance 
and not against dam- 
y wind in connection 
The hazard from 
hail is one separate and distinct from 
may be made by 
companies authorized so to do for in- 
demnity against loss from one or the 
It is reasonable to sup- 
pose that such indemnity would cost 
more for loss occasioned by both than 


knowledge that hail is usually accom- | 
— by wind of greater or less vio- 
nce and that the liability of falling 

in- 
creased. May we not take note of this 
general knowledge to explain the lan- 
guage of the policy and make the rea- 


provided that the policy should not cov- 
er loss or damage occasioned by hail? 
Can there be any question that a policy 
insuring against loss from hail would 
have covered the loss in question? 

In Holmes vs. Phenix Insurance Co., 
39 C. C. A. 45, 98 Fed. 240, 47 L. R. A. 
308, the policy insured “against loss or 
damage by wind storms, cyclones or 
tornadoes,” and provided that the com- 
pany should not be liable for any loss 
amage that may occur “from hail or 
lightning, directly or indirectly.” Under 
this provision the court held that the 
insurance clause specifically states that 
it insures against wind storms, cy- 
clones and tornadoes, not hail or hail 
storms. 

The court is of the opinion that the 
loss complained of was not one result- 
ing directly from a tornado, cyclone or 
wind storm, but was one occasioned by 
hail, and hence was not within the 
terms of the policy of insurance. 

The judgment of the court below 
will be reversed and the case remanded 
for further proceedings in accordance 
with this opinion. 


To the Editor: ry read with some in- 
terest your answer to inquiry in regard 
to the writing of church insurance. 
May I say that it seems to me that 
church insurance is no exception to 
insurance in general, which should be 
written in the name of the holder of 
the title. If the title is held by a board 
of trustees the insurance should so run. 
But what more interests me is the ap- 
parent effort on your part to usurp the 
functions of the religious editor, and 
it is here that your troubles seem to me 
to begin. 

I am not myself enough of an eccle- 
siastic to know just how completely 
lost you may be, but I do know that 
in the case of the Presbyterian church 
you appear to have confused the “ses- 
sion,” which is purely the spiritual body 
of the church, with the “board of trust- 
ees,” which has charge of the property 
and financial interests. If you are as 
badly confused as I think you are, what 
you really need is the attention of that 
third body, the “deacons,” who have 
charge of the charitable interests. Char- 
ity is what you need—that’s it. 

Loca AGENT. 

Question—What do you know of the 
Southern Underwriters, San Antonio, 
Tex.? 

Answer—It is a reciprocal interinsur- 
ance scheme not licensed by the Texas 
insurance department. As it is not su- 
pervised by any department, its finan- 
cial status is unknown. An initial de- 
posit of 50 percent of the first premium 
goes to a reserve fund. The manager 
gets 15 percent of all the premiums for 
expenses. Merchandise, furniture and 
fixtures, machinery and fixtures are in- 
sured. 


Denatured alcohol is claiming the 
attention of underwriters from the fact 
that its low cost may bring it into com- 
petition with more inflammable and 
explosive materials. As a liquid fuel 
it possesses many points of superiority 
over gasoline, besides being compara- 
tively safe. As an illuminant used in 
connection with the ordinary Welsbach 
burner, it is claimed to furnish a light 
far superior to kerosene without the 
unpleasant odor. These lamps are also 
— to be free from liability of ex- 

sion when overturned or broken.— 


Whittlings 
Want Column 











Prominent Chicago Agents 





Members of the Chicago Underwriters Associatiog 


RED. S. JAMES & CO. 
171 La Galle Street, Chicago 





tnssrancg Eo rieewiend andy at" cade 


RITCHELL, MILLER 
WHITNEY & BARBOUR 
136 La Salle Street, Chicage 


Sele Agents: Shants of Lendoa; 
F. le 1% 1.1 Unltd Plrwmnon’ et 


Camien:  — *- suas, Belin: i. 


Westera Re- 
CHAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. 
S ne tied. ye -" E 
tate Fire, -») Liverpool, Eng. 
 Williamsburgh City Fire, New York 


D. ry Cc. SCHUPP & CO. 
159 La Salle Street, ‘Chicago 


A1 facilities for placing’ fire in- 
surance in Illinois and Indiana. 
Liberal commissions. allowed non- 
resident agents. 


Leading Zigents and Brokers. 


azar i M. covPEry AGERCY 
RAL INSURANCE AGENTS 
13261346 Pierce Bidg., St. iS Leate 
meeitekes lon datance tebe — 
agents an ers. An, ce le 
f "hilade' Under- 


ing Norwich Union, Hamburg-Bremen, 
writers, Pay, Orient, Delaware, Austin, Frankfort, N. Y, 
umbia, and U. S. Fidelity and Guaranty of Md. 


Plate Glass, Co! 
CHURCHILL WHITTEMORS CO. 
a Successors te Wall & Whittemere 


318-120 North Fourth Street 8T. LOUIS 


Commission allowed non-resident agents 
on insurance on #t. Lou's properties. 


UEEN CITY FIRE INS. CO. 
Sieux Falls, $. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L. PETTIBONE & CO., Managers. 





























ae ‘Actuarial. 
J H. NITCHIE, 


ACTUARY, 


153 La Salle Street, 
919 Association Building 
Central 739. 


Tnsurance Attorneps. 


J. Louis Kobi, 





CHICAGO 


TELeruowns: Automatic 3092 

















Hartwell Cabell. 
co & KOHL, 


Attorneys at Law, 


850 First Nat’! Bank Bidg., Cincinnati, O. 
Special attention given to Insurance cases. 








“THES OHIO COMPANY.” 


The Bankers: Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds. 
Chartered Under Ohio Lawes. 


€200,000 Doposited with Insurance Commissioner 





by represen 

Only those, however, with 

grade references and successful ate 
will be considered. —— income and 
permanent arrangements possible for ng 





son why 





it was therein specifically 


Every local agent should have a copy of 


:|Right to the Point 


a Postpaid for 55 Cents 
The Western Underwriter Co. 





right pastes, The Geloes sense 
Bonds Industrial ties, 2 N. 
Market y Bt, Canton, onion 


145 La Salle Street, Chicago 
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ITLLINOIS LIFE 


INSURANCE COMPANY :: CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in or who would like 
to enter the business of life i 


Address the HOME OFFICE, 
FORT DEARBORN BUILDING 








13% MONROE STREET 








™ FRANKFORT '%:.vctc's... Ins. Co. 
4 Of Frankfort-on-the-Main, Germany Pd Established 1865 ? 
United States * scraaog ° - «- 100 William St., New York, N. Y. 





Em Ss and Public Liabilities, Elevator Insurance, Workmen’s 
| ~ Collective, Teams, Burglary, Individual Accident and Health 


cd with Insurance Bob '$600.000.00 


Deposited with Insurance Departments in the 
United States for protection of Policyholders 
Branch, National Life Bldg., Chi ll. 
Br acideut Sec'y Obi New England Bldg.» Cleveland, Obio 


M. J. GROGAN, Resident Cook Coun 
Agents Wanted For Unoccubied Territory 


THOS. M. ROB 
JUST PUBLISHED» 


The Life Agents Primer 


By WILLIAM ALEXANDER 


Author of ‘* The Successful Agent “’ and 











The Fundamental Principles of Life Insurance Lucidly 
Explained, with Practical Hints How to Obtain Business. 

A Valuable Work for Life Agent and Policyholder, containing an easy lesson in the principles and 
practice of life insurance, which can be readily absorbed by a few hours’ careful reading. 
PRICES: Single copy, $1.00; 12 copies, $11.00; 25 copies, $22.50; 50 copies, $42.50; 100 copies, $80.00. 
ADDRESS 


THE SPECTATOR COMPANY 

135-41 William Street 

ne sethenisnaiastiiasuiapscs es 
FEDERAL CASUALTY COMPANY 

DETROIT, MICH. 

1907 Income $370,975.48 


Chicago Office 
159 La Salle Street 








Liberal Policies, Liberal Terms, Liberal Sesrteery. Liberal Treat it to prod in G..2, Kea- 
Sa. Texas, Oklahoma, Kan Colorado, Missouri, South Dakota Minnesota, and 
all States. NEW MONTHLY PL 


HEALTH AND ACCIDENT POLICIES. 
OUR PROGRESS NEVER EQUALED. SEE US GROW. 
Cash Capital and Surplus nearly $200,000.00 Write for terms. 


_AGENTS WANTED | “PERFECTION” POLICES — 
THE FARMERS & CITIZENS nals ong 


LIVE STOCK INSURANCE | Continental Casualty 


COMPANY Company 
OF LIMA, OHIO CHICAGO, Illinois 


Capital Stock $100,000 OO | be writen or ipaident and Health policies ons 














be written, we will write > 

: Good Contracts in Good Territory to Good Men. 
Insures the lives of all kinds of live —— 
stock. They need agents in every H. G. B. ALEXANDER 
town in the state of Ohio. President and General Manages 
Write them. 1208 Michigan Ave., Chicago, Iii. 

CR th hs anbeebe ae errr 
Surplus and Capital..... ........6.-. 404,715 
ie cde es ae e eebad od 969,03) 


ORTH 
\MERICAN ~ 
Af eS 


Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


INSUPA N¢ ECO 
CHICAGO 


(pas EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago. 





NEW YORK CHICAGO PROVIDENCE BOSTON 


STARKWEATHER & SHEPLEY 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 


OF PROVIDENCE, RHODE ISLAND 


FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


, SURPLUS LINES 
We are also attorneys and have authority to bind and issue policies for the following surplus line com 
L’Union (Est. 1528) of Paris. La Metropole (Est. 1879) of Paris. L’Urbaine (Est. 1 
Paris. Ass’ce Generales (Est. 1819) of Paris. Du Pheonix (Est. 1819) of Paris. La C 
fiance (Est. 1844) of Paris. Sum (Est. 1821) of Paris. Le National (Est. 1820) of Paris. Stand- 
ard (Est. 1901) of Amsterdam. Amsterdam m of Amsterdam. Le Nord (Est. 1840) of 
Paris. All these companies have money on deposit in this country subject to our check for the payment of losses. 


Western Office: 159 La Salle St.,Chicage. H. V. Burrows, Mgr. 


) of 
on- 











Organized 1850 





Commercial 











Assurance Company, Ltd., . 
pe tl Fire Insurance Company 
OF NEW YORK 
UNITED STATES BRANCH: aiid 
Cor. Pine and William Sts., New York WESTERN DEPARTMENT 
WESTERN DEPARTMENT: 159 La Salle Street CHICAGO 
555 Dearborn Street, Chicago W. L. Steele, J. P. Singleton, 
Manager Asst. Manage, 








Massachusetts Bonding ana Tnsurance Company 


AX P HOME OFFICE, BOSTON, MASS. 
‘ m T. J. FALVEY, Preswwent J.T. BURNETT, Sec’r-Tasas. 


Capital, $500,000.00 Surplus, $250,000.00 


SURETY BONDS AND 
BURGLARY INSURANCE 


Moore, Case, Lyman & Herrick 
MANAGERS FOR ILLINOIS 


159 La Salle Street 

















Chicago, Ill. 








ef ieferred, 


of New Yoru 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden: 
790-292 Broadway Na ‘for. 























WM. D. FAIRBANKS, 
President 


LORISTON M. FAIRBANKS, 
Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








oak ciao tnencmennieineknlengill $100,000.00 
ait ceca eueliuwnien 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
es ch chkicah tienda nub Sihehepisnaesnoaune 62, 793-67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 











